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Item 1.01 Entry into a Material Definitive Agreement.

On June 17,2021, GS Acquisition Holdings Corp II, a Delaware corporation (the “Company”), announced that it entered into a Business
Combination Agreement (the “Agreement”), dated as of June 17, 2021, by and among the Company, Mirion Technologies (TopCo), Ltd., a Jersey private
company limited by shares (“Mirion”), CCP IX LP No. 1, CCP IX LP No. 2, CCP IX Co-Investment LP and CCP IX Co-Investment No. 2 LP
(collectively, the “Charterhouse Parties”), each acting by their general partner, Charterhouse General Partners (IX) Limited, for the limited purpose set
forth therein, each of the other persons set forth on Annex I thereto (together with the Charterhouse Parties, the “Supporting Mirion Holders”) and the
other holders of existing shares of Mirion who become a party thereto by executing a joinder agreement (each, a “Joining Seller” and collectively, the
“Joining Sellers” and, together with each Supporting Mirion Holder, each, a “Seller,” and collectively, the “Sellers”).

Pursuant to the terms of the Agreement, the parties thereto will enter into a business combination transaction (the “Business Combination”)
pursuant to which Mirion will combine with a subsidiary of the Company.

The proposed Business Combination is expected to be consummated after the required approval by the stockholders of the Company and the
satisfaction of certain other conditions described in the Agreement.

Item 7.01 Regulation FD Disclosure.

On June 17, 2021, the Company issued a press release (the “Press Release”) announcing the Business Combination. The Press Release is attached
hereto as Exhibit 99.1 and incorporated by reference herein.

Attached as Exhibit 99.2 and incorporated by reference herein is an investor presentation dated June 2021, that will be used by the Company with
respect to the Business Combination.

Forward-Looking Statements

This Current Report contains “forward-looking statements” within the meaning of The Private Securities Litigation Reform Act of 1995. Forward-
looking statements include, without limitation, statements regarding the estimated future financial performance, financial position and financial impacts of
the potential transaction, the satisfaction of closing conditions to the potential transaction and the PIPE Investment (as defined in the Agreement), the level
of redemptions by the Company’s public stockholders and purchase price adjustments in connection with the potential transaction, the timing of the
completion of the potential transaction, the anticipated pro forma enterprise value and Adjusted EBITDA of the combined company following the potential
transaction, anticipated ownership percentages of the combined company’s stockholders following the potential transaction, and the business strategy,
plans and objectives of management for future operations, including as they relate to the potential transaction. Such statements can be identified by the fact
that they do not relate strictly to historical or current facts. When used in this Current Report, words such as “pro forma,” “anticipate,” “believe,”
“continue,” “could,” “estimate,” 7 ‘might,” “plan,” “possible,” “potential,” “predict,” “project,” “should,” “strive,” “would” and
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expect,” “intend,” “may,
similar expressions may identify forward-looking statements, but the absence of these words does not mean that a statement is not forward-looking. When
the Company or Mirion discusses its strategies or plans, including as they relate to the potential transaction, it is making projections, forecasts and
forward-looking statements. Such statements are based on the beliefs of, as well as assumptions made by and information currently available to, the
Company’s or Mirion’s management.



These forward-looking statements involve significant risk and uncertainties that could cause the actual results to differ materially from the expected
results. Most of these factors are outside the Company and Mirion’s control and are difficult to predict. Factors that may cause such differences include,
but are not limited to: (1) the Company’s ability to complete the potential transaction or, if the Company does not complete the potential transaction or any
other initial business combination; (2) satisfaction or waiver (if applicable) of the conditions to the potential transaction, including with respect to the
approval of the stockholders of the Company; (3) the ability to maintain the listing of the combined company’s securities on the New York Stock
Exchange; (4) the inability to complete the PIPE Investment; (5) the risk that the proposed transaction disrupts current plans and operations of the
Company or Mirion as a result of the announcement and consummation of the transaction described herein; (6) the ability to recognize the anticipated
benefits of the proposed transaction, which may be affected by, among other things, competition, the ability of the combined company to grow and
manage growth profitably, maintain relationships with customers and suppliers and retain its management and key employees; (7) costs related to the
proposed transaction; (8) changes in applicable laws or regulations and delays in obtaining, adverse conditions contained in, or the inability to obtain
necessary regulatory approvals required to complete the potential transaction; (9) the possibility that the Company and Mirion may be adversely affected
by other economic, business and/or competitive factors; (10) the outcome of any legal proceedings that may be instituted against Company and Mirion or
any of their respective directors or officers, following the announcement of the potential transaction; (11) the failure to realize anticipated pro forma results
or projections and underlying assumptions, including with respect to estimated stockholder redemptions and purchase price and other adjustments;

(12) future global, regional or local political, market and social conditions, including due to the COVID-19 pandemic; and (13) other risks and
uncertainties indicated from time to time in the preliminary proxy statement/prospectus of the Company, including those under “Risk Factors” therein, and
other documents filed or to be filed with the SEC by the Company.

Forward-looking statements included in this Current Report speak only as of the date of this Current Report. Neither the Company nor Mirion
undertakes any obligation to update its forward-looking statements to reflect events or circumstances after the date of this Current Report. Additional risks
and uncertainties are identified and discussed in the Company’s reports filed with the SEC and available at the SEC’s website at http://www.sec.gov.

Additional Information about the Transaction and Where to Find It

In connection with the proposed Business Combination, a registration statement on FormS-4 is expected to be filed by the Company with the
SEC. The Form S-4 will include preliminary and definitive proxy statements to be distributed to holders of the Company’s common stock in connection
with the solicitation for proxies for the vote by the Company’s stockholders in connection with the proposed Business Combination and other matters as
described in the Form S-4, as well as a prospectus relating to the offer of the securities to be issued in connection with the completion of the proposed
Business Combination. The Company and Mirion urge investors, stockholders and other interested persons to read, when available, the Form S-4,
including the proxy statement/prospectus included therein, as well as other documents filed with the SEC in connection with the proposed Business
Combination, as these materials will contain important information about the Company, Mirion and the proposed Business Combination. After the Form
S-4 has been filed and declared effective, the definitive proxy statement/prospectus will be mailed to the Company’s stockholders as of a record date to be
established for voting on the proposed Business Combination. Stockholders will also be able to obtain copies of such documents, without charge, once
available, at the SEC’s website at www.sec.gov, or by directing a request to: IR-GSacquisition@gs.com.

Participants in the Solicitation

The Company and Mirion and their respective directors and officers may be deemed participants in the solicitation of proxies of the
Company’s stockholders in connection with the proposed Business Combination. The Company’s stockholders and other interested persons may obtain,
without charge, more detailed information regarding the directors and officers of the Company in the Company’s Annual Report on Form 10-K/A for the
fiscal year ended December 31, 2020, which was filed with the SEC on May 17, 2021.

Information regarding the persons who may, under SEC rules, be deemed participants in the solicitation of proxies to the Company’s
stockholders in connection with the proposed Business Combination and other matters to be voted upon at the special meeting of the Company’s
stockholders will be set forth in the proxy statement/prospectus for the proposed Business Combination when available. Additional information regarding
the interests of participants in the solicitation of proxies in connection with the proposed Business Combination will be included in the preliminary proxy
statement/prospectus that the Company intends to file with the SEC.



Item 9.01. Financial Statements and Exhibits
(d) Exhibits.

The Exhibit Index is incorporated by reference herein.

Exhibit
No. Description of Exhibits
99.1 Press Release dated June 17, 2021

99.2 Investor Presentation dated June 2021
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Name: Tom Knott
Title:  Chief Executive Officer, Chief Financial Officer and Secretary



Exhibit 99.1

News Release M | MIRION

Mirion Technologies, a Charterhouse Capital Partners portfolio company, to list on New York Stock Exchange through Business Combination
with GS Acquisition Holdings Corp I1

Creates publicly traded, Industrial Technology Pure-Play Focused on Radiation Detection & Measurement Technologies

Transaction includes $900 million of fully committed common stock PIPE with participation from Janus Henderson Investors, Fidelity Management &
Research Company LLC, funds and accounts managed by BlackRock, Neuberger Berman funds, including a $200 million anchor investment from
Goldman Sachs.

Atlanta, GA June 17, 2021 - Mirion Technologies, Inc. (“Mirion”), a Charterhouse Capital Partners LLP (“Charterhouse”) portfolio company, and a
global provider of mission-critical radiation detection and measurement solutions, today announced it will become a publicly traded company through a
business combination with GS Acquisition Holdings Corp II (“GSAH”) (NYSE: GSAH, GSAH.U, GSAH WS), a special purpose acquisition company
sponsored by an affiliate of The Goldman Sachs Group, Inc. Larry Kingsley, former CEO of Pall Corporation and IDEX Corporation, will serve as
Chairman when the transaction closes. Mirion will continue to be led by 20-year industry veteran and company founder, CEO Thomas Logan. The
transaction is expected to close in the second half of 2021 and at close Mirion’s stock will trade under the ticker symbol NYSE: MIR.

“Tom Logan and his team have done a tremendous job building the company and positioning it for long-term value creation. I could not be more excited
at the opportunity to partner with Tom and his team to support their continued growth,” said Mr. Kingsley. “Mirion is the kind of company I am most
familiar with and attracted to, with great positions in good industries, a global footprint, real technological differentiation, leading positions in attractive
but still fragmented end-markets, high recurring revenue mix, limited macro-sensitivity, strong margins and free cash flows, strong organic and inorganic
growth potential, and opportunities for sustained improvements over time. Taken together, I am delighted with the near- and long-term prospects for
Mirion and the opportunity this represents for shareholders.”

“This transaction enables us to accelerate our growth, expand upon our market leading product innovation strategy and execute on the multiple levers of
value creation we have identified,” said Mirion CEO Thomas Logan. “The partnership with Larry — who has a proven track record of substantial
shareholder value creation — will further enhance our strategic trajectory. With strong free cash flow expected after interest and tax, we will have plenty of
firepower for acquisitions to accelerate our growth.”

“Mirion is exactly the kind of company we hoped to find when we launched GSAH II a year ago. It is a high quality, defensive business with a long and
profitable operating history, strong and resilient cash flows, with significant opportunities ahead for continued growth and margin expansion. We are
proud to partner in this transaction with Larry Kingsley, Tom Logan and the whole Mirion team” said Tom Knott, CEO of GS Acquisition Holdings Corp
II.

Mirion is a global provider of radiation detection, measurement, monitoring and analysis equipment and services that customers rely on to protect their
personnel and environment while delivering their services safely and efficiently. The company’s portfolio of radiation monitoring, detection, measurement
and sensing systems along with dosimetry and radiation therapy quality assurance solutions, generated approximately $650 million! in pro forma Adjusted
Revenue in FY2020 (FYE June 30).

1 Adjusted Revenue is a non-GAAP financial measure that includes the impact of deferred revenue purchase accounting adjustments, pro forma
adjustments relating to Mirion’s acquisitions and foreign currency impact. See “Non-GAAP Financial Measures.”
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News Release M |MIRION

Key Transaction Terms

The transaction, unanimously approved by both boards of directors, is expected to close in the second half of 2021, subject to certain closing conditions,
including regulatory approvals, and approval of GSAH’s stockholders. At closing, the public company’s name will be changed to Mirion Technologies,
Inc. Upon closing, Mirion will have an anticipated pro forma enterprise value of approximately $2.6 billion, or 13.3x the company’s estimated CY22
Adjusted EBITDA of approximately $192 million.

Upon completion, it is expected that, assuming no redemptions by the public stockholders of GSAH, Charterhouse Capital, alongside itsco-investors and
Mirion management will hold approximately 19% of Mirion Technologies, Inc. The sponsor (an affiliate of The Goldman Sachs Group, Inc.) will defer
100% of its sponsor shares and such shares will be subject to forfeiture five years after closing if certain targets are not met2. In addition to the
approximately $750 million of cash held in GSAH’s trust account, additional investors (including affiliates of Mr. Kingsley and affiliates of The Goldman
Sachs Group, Inc.) have committed to participate in the transaction through a $900 million private placement. In addition to the $200 million anchor PIPE
investment, Goldman Sachs has provided an additional $125 million equity commitment to be used as a backstop in the event that the minimum cash
condition fails to be satisfied.

After giving effect to any redemptions by the public stockholders of GSAH, the balance of the approximately $750 million in cash held in GSAH’s trust
account, together with the $900 million in private placement proceeds, will be used to pay $1,310 million in cash consideration (subject to certain
adjustments) to Mirion stockholders, and to pay transaction expenses and reduce Mirion’s existing indebtedness to up to ~3.0x LTM estimated pro forma
Adjusted EBITDA as of June 30, 2021. The remainder of the consideration payable to the stockholders of Mirion will consist of shares of GSAH common
stock and Mirion rollover equity.

The transaction will be effected pursuant to a business combination agreement entered into by and among GSAH, Mirion Technologies Topco, Ltd., funds
advised by Charterhouse Capital Partners LLP, and the other parties thereto.

Goldman Sachs & Co. LLC acted as lead placement agent and exclusive financial advisor to GSAH. Lazard Ltd. and HSBC acted as financial advisors to
Charterhouse and Mirion. Goldman Sachs Lending Partners LLC and Citigroup Global Markets Inc. are providing committed debt financing in support of
the transaction. Weil, Gotshal & Manges LLP acted as legal advisor to GSAH. Davis Polk & Wardwell LLP acted as legal advisor to Mirion and
Freshfields Bruckhaus Deringer LLP acted as legal advisor to Charterhouse. Sullivan & Cromwell LLP acted as legal advisor to Goldman Sachs & Co.
LLC as lead placement agent. Milbank LLP acted as legal advisor to Goldman Sachs Lending Partners LLC and Citigroup Global Markets Inc.

2 Note: GSAH II promote shares are deferred with a vesting term of 5 years, and with 1/3d vesting at $12.00/share, 1/3d vesting at $14.00/share,
and 1/3rd vesting at $16.00/share. The sponsor may vote the promote shares while unvested with dividends deferred until vesting.
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News Release M |MIRION

Conference Call Information

Investors may listen to a presentation regarding the proposed transaction on Thursday, June 17, 2021 starting at 8:30am ET. The call can be accessed by
dialing 1-877-407-3982 (domestic toll-free number) or 1-201-493-6780 (international) and providing the conference ID: 13720592, or asking for the
GSAH-Mirion transaction announcement call. The webcast of the investor call as well as related presentation materials will be available at

https://www.gspcs.com/.

A replay of the webcast will be available for approximately 30 days athttps://www.gspcs.com/. A replay of the teleconference will also be available for
approximately 14 days. The replay can be accessed by dialing 1-844-512-2921 (domestic toll-free number) or 1-412-317-6671 (international) and
providing the pin number: 13720592.

About Mirion

Mirion Technologies is a leading provider of detection, measurement, analysis and monitoring solutions to the nuclear, defense, medical and research end
markets. The organization aims to harness its unrivaled knowledge of ionizing radiation for the greater good of humanity. Many of the company’s end
markets are characterized by the need to meet rigorous regulatory standards, design qualifications and operating requirements. Headquartered in Atlanta
(GA — USA), Mirion employs around 2,500 people and operates in 13 countries. For more information, and for the latest news and content from Mirion,
visit Mirion.com.

About GSAH

GS Acquisition Holdings Corp II (NYSE: GSAH) is a special purpose acquisition company formed for the purpose of effecting merger, stock purchase or
similar business combination with one or more businesses. The company is sponsored by an affiliate of The Goldman Sachs Group, Inc. In June 2020,
GSAH completed its initial public offering, raising $750 million from investors.

About Charterhouse Capital Partners LLP

Charterhouse is one of the longest established private equity firms operating in Europe. The firm connects expertise and capital, collaborating with
ambitious management teams to drive transformational change. Charterhouse has a selective, conviction-led approach to investing in high-quality
mid-market European companies across the Services, Healthcare, Specialized Industrials and Consumer sectors. The firm has completed more than 150
acquisitions over 35 years of activity in the European buyout market. For additional information please visit: www.charterhouse.co.uk

Forward-Looking Statements

This press release contains “forward-looking statements” within the meaning of The Private Securities Litigation Reform Act of 1995. Forward-looking
statements include, without limitation, statements regarding the estimated future financial performance, financial position and financial impacts of the
potential transaction, the satisfaction of closing conditions to the potential transaction and the private placement, the level of redemptions by GSAH’s
public stockholders and purchase price adjustments in connection with the potential transaction, the timing of the completion of the potential transaction,
the anticipated pro forma enterprise value and Adjusted EBITDA of the combined company following the potential transaction, anticipated ownership
percentages of the combined company’s stockholders following the potential transaction, and the business strategy, plans and objectives of management
for future operations, including as they relate to the potential transaction. Such statements can be identified by the fact that they do not relate strictly to
historical or current facts. When used in this press release, words such as “pro forma,” “anticipate,” “believe,” “continue,” “could,” “estimate,” “expect,”
“intend,” “may,” “might,” “plan,” “possible,” “potential,” “predict,” “project,” “should,” “strive,” “would” and similar expressions may identify forward-
looking statements, but the absence of these words does not mean that a statement is not forward-looking. When GSAH or Mirion discusses its strategies
or plans, including as they relate to the potential transaction, it is making projections, forecasts and forward-looking statements. Such statements are based
on the beliefs of, as well as assumptions made by and information currently available to, GSAH’s or Mirion’s management.
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These forward-looking statements involve significant risk and uncertainties that could cause the actual results to differ materially from the expected
results. Most of these factors are outside GSAH’s and Mirion’s control and are difficult to predict. Factors that may cause such differences include, but are
not limited to: (1) GSAH’s ability to complete the potential transaction or, if GSAH does not complete the potential transaction, any other initial business
combination; (2) satisfaction or waiver (if applicable) of the conditions to the potential transaction, including with respect to the approval of the
stockholders of GSAH; (3) the ability to maintain the listing of the combined company’s securities on the New York Stock Exchange; (4) the inability to
complete the private placement; (5) the risk that the proposed transaction disrupts current plans and operations of GSAH or Mirion as a result of the
announcement and consummation of the transaction described herein; (6) the ability to recognize the anticipated benefits of the proposed transaction,
which may be affected by, among other things, competition, the ability of the combined company to grow and manage growth profitably, maintain
relationships with customers and suppliers and retain its management and key employees; (7) costs related to the proposed transaction; (8) changes in
applicable laws or regulations and delays in obtaining, adverse conditions contained in, or the inability to obtain necessary regulatory approvals required to
complete the potential transaction; (9) the possibility that GSAH and Mirion may be adversely affected by other economic, business, and/or competitive
factors; (10) the outcome of any legal proceedings that may be instituted against GSAH, Mirion or any of their respective directors or officers, following
the announcement of the potential transaction; (11) the failure to realize anticipated pro forma results or projections and underlying assumptions, including
with respect to estimated stockholder redemptions, purchase price and other adjustments; (12) future global, regional or local political, market and social
conditions, including due to the COVID-19 pandemic; and (13) other risks and uncertainties indicated from time to time in the preliminary proxy statement
of GSAH, including those under “Risk Factors” therein, and other documents filed or to be filed with the Securities and Exchange Commission (“SEC”)
by GSAH.

Forward-looking statements included in this release speak only as of the date of this release. Neither GSAH nor Mirion undertakes any obligation to
update its forward-looking statements to reflect events or circumstances after the date of this release. Additional risks and uncertainties are identified and
discussed in GSAH’s reports filed with the SEC and available at the SEC’s website at http:/www.sec.gov.

Non-GAAP Financial Measures

Adjusted Revenue and Adjusted EBITDA are non-GAAP financial measures that are not prepared in accordance with accounting principles generally
accepted in the United States (“GAAP”) and may be different from non-GAAP financial measures used by other companies. These non-GAAP financial
measures should not be construed as an alternative to revenue or net income as an indicator of operating performance or as an alternative to cash flow
provided by operating activities as a measure of liquidity (each as determined in accordance with GAAP). See the investor presentation that will be filed on
a Current Report on Form 8-K with the SEC for a description of these non-GAAP financial measures and a reconciliation of suchnon-GAAP financial
measures to the most comparable GAAP amounts.
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Additional Information about the Transaction and Where to Find It

In connection with the proposed business combination, a registration statement on FormS-4 is expected to be filed by GSAH with the SEC. The FormS-4
will include preliminary and definitive proxy statements to be distributed to holders of GSAH’s common stock in connection with the solicitation of
proxies for the vote by GSAH’s stockholders in connection with the proposed business combination and other matters as described in the Form S-4, as well
as a prospectus of Mirion relating to the offer of the securities to be issued in connection with the completion of the proposed business combination. GSAH
and Mirion urge investors, stockholders and other interested persons to read, when available, the Form S-4, including the proxy statement/prospectus
incorporated by reference therein, as well as other documents filed with the SEC in connection with the proposed business combination, as these materials
will contain important information about GSAH, Mirion and the proposed business combination. After the Form S-4 has been filed and declared effective,
the definitive proxy statement/prospectus will be mailed to GSAH’s stockholders as of a record date to be established for voting on the proposed business
combination. GSAH’s stockholders will also be able to obtain copies of such documents, without charge, once available, at the SEC’s website at

http://www.sec.gov, or by directing a request to: IR-GSPCS@gs.com

Participants in the Solicitation

GSAH and Mirion, and their respective directors and officers, may be deemed participants in the solicitation of proxies of GSAH stockholders in
connection with the proposed business combination. GSAH’s stockholders and other interested persons may obtain, without charge, more detailed
information regarding the directors and officers of GSAH in GSAH’s Annual Report on Form 10-K/A for the fiscal year ended December 31, 2020, which
was filed with the SEC on May 17, 2021.

Information regarding the persons who may, under SEC rules, be deemed participants in the solicitation of proxies to GSAH’s stockholders in connection
with the proposed business combination and other matters to be voted upon at the special meeting will be set forth in the proxy statement/prospectus for
the proposed business combination when available. Additional information regarding the interests of participants in the solicitation of proxies in
connection with the proposed business combination will be included in the proxy statement/prospectus that GSAH intends to file with the SEC.

For investor inquiries, please contact:

GS Acquisition Holdings Corp II
Please email: JR-GSPCS@gs.com

For media inquiries, please contact:

Phil Denning / Nora Flaherty
E MirionPR@icrinc.com

Leslie Shribman
Goldman Sachs & Co. LLC
T +1 212-902-5400
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Disclaimer M | MIRION

This investor presentation (the “presentation”) is for informational purposes only and does not constitute an offer to sell, a solicitation of an offer to buy, or a recommendation to purchase any equity, debt or other financial
instruments of GS Acquisition Holdings Corp I {"GSAH") or Mirion Technologies (TopCao), Ltd. (“Mirion") or any of their respective affiliates. The presentation has been prepared to assist parties in making their own evaluation
with respect to a potential business Ibi bet GSAH and Mirion (the "Business Combination™), and for no other purpose.

This presentation and the related oral commentary is confidential and is to be maintained in strict confidence. In addition, this presentation is intended solely for investors that are, and by proceeding to participate in this
presentation you confirm that you are, qualified institutional buyers or instituticns that are accredited investors (as such terms are defined under the rules of the U.S. Securities and Exchange Commission (the *SEC”)).

No Offer or Solicitation

This presentation shall not constitute a solicitation of a proxy, consent or authorization with respect to any securities or in respect of the Business Combination. This presentation shall also not constitute an offer to sell or the
solicitation of an offer to buy any securities pursuant to the Business Combination or otherwise, nor shall there be any sale of securities in any jurisdiction in which the offer, solicitation or sale would be unlawful prior to the
registration or qualification under the securities laws of any such jurisdiction.

No Representation or Warranty

Mo representalion or warranly, express or implied, is or will be given by GSAH, Mirion, any of their respective subsidiaries, equi i or any of the rep ives, pariners, direclors, officers, employees, advisers
or agents of GSAH, Mirion or any of their respective subsidiaries, equityholders or affiliates, or any other persen, as to the accuracy or completeness of the information in this presentation or any other written, oral or other
communications transmitted or otherwise made available to any party in the course of its evaluation of the Business Combination, and no respensibility or liability whatsoever is accepted by any such person for the accuracy or
sufficiency thereof or for any errors, omissions or misstatements, negligent or otherwise, relating thereto. This presentation does not purport to contain all of the information that may be required to evaluate a possible
investment decision with respect to GSAH, and does not constitute investment, tax or legal advice. The recipient also acknowledges and agrees that the information contained in this presentation is preliminary in nature and is
subject to change, and any such changes may be material. GSAH and Mirion disclaim any duty to update the information centained in this presentation. Any and all trademarks and trade names referred to in this presentation
are the property of their respective owners.

Forward-looking statements

This presentation contains “forward-looking statements” within the meaning of the U.S. Private Securities Litigation Reform Act of 1995. Forward-looking statements include, without limitation, statements regarding the
estimated future financial performance, financial position and financial impacts of the Business Combination, the timing of the completion of the Business Combination, the implied pro forma enterprise value of the combined
company following the Business Combination, anticipated ownership percentages of the combined company's equityholders following the potential transaction, industry developments and the business strategy, plans and
objectives of management for future operations. including as they relate to potential mergers and acquisitions and the petential Business Combination. Such statements can be identified by the fact that they do not relate strictly
to historical or current facts. When used in this presentation, wards such as "pro forma,” “anticipate,” “believe,” “continue,” “could,” "estimate,” "expect,” "intend,” “may.” “might,” “plan,” “possible,” “potential.” “predict.” “project,”
“should,” “strive,” “would” and similar expressions may identify forward-locking statements, but the absence of these words does not mean that a statement is not forward-looking. When GSAH or Mirion discuss their strategies
or plans, including as they relate to the Business Combination, they are making projections and forward-looking statements. Such statements are based on the beliefs of, as well as assumptions made by and information
currently available to, GSAH's and Mirion's management.

These forward-looking statements involve significant risk and uncertainties that could cause the actual results to differ materially from the expected results. Most of these factors are outside GSAH's and Mirien’s contral and are
difficult to pred:cl Faclors lhat may cause such differences include, but are not limited to: (1) GSAH’s ability to complete the Business Combination or, if GSAH does not complete the Business Combination, any ather initial
business ; (2) faction or waiver (if i ) of the conditions to the Business Combination, including with respect to the approval of the stockholders of GSAH; (3) the ability to maintain the listing of the
combined company's securities on the New York Stock Exchange; (4) the inability to complete the PIPE Investment; (5) the risk that the Business Combination disrupts current plans and operations of GSAH or Mirion as a
result of the announcement and consummation of the transaction described herein; (6) the ability to recognize the anticipated benefits of the Business Combination, which may be affected by, among other things, competition,
the ability of the combined company to grow and manage growth profitably, maintain relationships with customers and suppliers and retain its management and key employees; (7) costs related to the Business Combination;
(8) changes in applicable laws or regulations and delays in obtaining, adverse conditions contained in, or the inability to obtain necessary regulatory approvals required to complete the Business Combination; (9) the possibility
that Mirion and GSAH may be adversely affected by other economic, business, and/or competitive factors; (10) the outcome of any legal proceedings that may be instituted against GSAH, Mirion or any of their respective
directors or officers following the announcement of the Business Combination; (11) the failure to realize anticipated pro forma and projected results and underlying assumptions, including with respect to eslimated stockholder
redemptions and purchase price and other adjustments; {12) future global, regional or local political, market and social conditions, including due to the COVID-19 pandemic; and (13) other risks and uncertainties included in the
Risk Faclors at the end of this presentation, GSAH's final prospectus relating to its initial public offering dated June 29, 2020 filed with the SEC under the heading "Risk Factors,” and other documents GSAH filed, or will file,
with the SEC, available at www.sec.gov.

You are cautioned not fo place undue reliance upon any forward-locking statements. Forward-looking statements included in this presentation speak only as of the date of this presentation. Neither GSAH nor Mirion undertakes
any obligation to update its forward-looking statements to reflect events or circumstances after the date hereof. 2
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Industry and Mark

In this presentation, we rely on and refer to informatien and stalistics regarding market participants in the sectors in which Mirion competes and other industry data. We obtained this information and statistics from third-party
sources, including reports by market research firms and company filings. Neither GSAH nor Mirion has independently verified the data obtained from these sources and cannot assure you of the data’s accuracy or
completeness.

Use of Projections
This presentation contains projected financial information. Neither GSAH's nor Mirion's independent auditors have studied, reviewed, compiled or performed any procedures with rsspecl 1o the projections for the purpose ul
their inclusion in this presentation, and accordingly, neither of them expressed an opinion or provided any other form of assurance with respect thereto for the purpose of this pr These projections are for ill

purposes only and should not be relied upen as being necessarily indicative of future results. In this presentation, certain of the above-mentioned projected information has been provided for purpuses of providing comparisons
with historical data. The assumptions and estimates underlying the prospective financial information are inherently uncertain and are subject to a wide variety of significant business, economic and competitive risks and
uncertainties that could cause actual results to differ materially from those contained in the prospective financial information. Projections are inherently uncertain due to a number of factors outside of GSAH's or Mirion's control.
Accordingly, there can be no assurance that the prospective results are indicative of future performance of GSAH, Mirion or the combined company after the Business Combination or that actual results will not differ materially
from those presented in the prospective financial information. Inclusion of the prospective financial information in this presentation should not be regarded as a representation by any person that the results contained in the
prospective financial information will be achieved.

Non-GAAP Financial Matters

This presentation includes certain non-GAAP financial measures, including Adjusted Revenue, Adjusted EBITDA, Adjusted EBITDA Less Maintenance CapEx, Return on Invested Capital and Free Cash Flow Conversion, that
are not prepared in accordance with accounting principles generally accepted in the United States ("GAAP”) and that may be different from non-GAAP financial measures used by other companies and not directly comparable.
GSAH and Mirion believe that the use of these non-GAAP financial measures provides an additional tool for investors to use in evaluating ongoing operating results and trends. These non-GAAP measures with comparable
names should not be considered in isolation from, or as an alternative to, financial measures determined in accordance with GAAP. See the footnotes on the slides where these measures are discussed and the Non-GAAP
reconciliations beginning on slide 39 for a description of these nen-GAAP financial measures and reconciliations of such non-GAAP financial measures to the most comparable GAAP amounts, Additionally, to the extent that
forward-looking non-GAAP financial measures are provided, they are presented on a non-GAAP basis without reconciliations of such forward-looking non-GAAP measures due to the inherent difficulty in projecting and

quantifying the various adjusting items y for suchrr iations that have not yet occurred, are out of GSAH'’s and Mirion's control or cannot be reasonably predicted.
Trademarks
This pr il i ks, service marks, trade names and copyrights of GSAH, Mirion and other companies, which are the property of their respective owners.
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Thomas Logan
Founder and CEO of Mirion

Brian Schopfer
Chief Financial Officer of Mirion

Larry Kingsley
Former CEO of Pall / IDEX

Tom Knott
Chief Executive Officer of GSAH I

Will remain as Chief Executive Officer
and serve on Board of Directors

Created Mirion in 2005

Former CEO of Global Dosimetry
Solutions

Previously served as President of BAF
Energy, CFO of E-M Solutions, and CFO
of BVP Inc

Held senior finance leadership positions
at Chevron

Former Chairman for the Association for
Finance Professionals

Former Director of Piper Aircraft
Corporation

Holds an undergraduate degree in
Applied Economics and Marketing and
an MBA from Cornell University

Will remain as Chief Financial Officer
Joined Mirion in 2016

Previously served as the Senior VP of
Business Transformation at Mirion,
where he led the successful integration
of Canberra

Held senior finance leadership positions
at Dover Corporation, SunEdison and
John Wood Group PLC

Holds an undergraduate degree in
Finance and Marketing from the
University of Pittsburgh

Expected to become Executive
Chairman of Mirion

Renowned diversified industrial
executive

Served as Chairman and CEQ of Pall
Corporation and as Chairman, President
and CEO of IDEX Corporation

Held various positions at Danaher
Caorporation from 1995 to 2004

Currently serves on the Boards of
IDEXX, Polaris and Rockwell Automation
and as an Advisory Director to Berkshire
Partners

Helds an undergraduate degree in
Industrial Engineering and Management
from Clarkson University and an MBA
from the College of William and Mary

Serves as CEO, CFO, Secretary and
Director of GSAH Il

Head of Permanent Capital Strategies in
the Asset Management Division of
Goldman Sachs since March 2018

Led all aspects of Goldman Sachs’ co-
sponsorship of GSAH | from IPO in June
2018 to its merger with Vertiv in
February 2020

Holds an undergraduate degree in
History and a Masters in Management
from Wake Forest University



Best-in-Class Sponsorship M MIRION
Goldman Sachs Permanent Capital Strategies

Full Alignment of Interests is Central to Our SPAC Strategy

Goldman Sachs + Larry Kingsley + Management & Charterhouse Capital’
$200mm Anchor PIPE Investment $5mm PIPE Investment $390mm of Equity Rollover

v Market leading promote structure designed to align v" Renowned industrial technology executive with a v" Founder and CEO Tom Logan and the
the interests of the Sponsor with all investors proven track record of delivering shareholder value management team expected to roll ~$90mm of
—  Full deferral of promote shares via vesting consistently over time equity
schedule that requires meaningful price v IDEX Corporation’s market cap increased from v' Tom Logan has a consistent record of growth
appreciation befare promote shares are $1.6bn to $3.1bn and Pall Corporation’s market (12% revenue CAGR '05-'21E), margin expansion
earned cap increased from $4.7bn to $13.6bn (92% and (~1,000 bps '05-'21E) and shareholder returns for
188%, respectively) under his stewardship owners across economic cycles

—  $200 million anchor PIPE investment and an

additional $125 million equity backstop in Charterhouse and its co-investors expected to roll

$300mm? investment

<
~

Total shareholder returns exceeded the S&P 500

case of redemptions (Goldman Sachs intends by 60% points and 130% points, during his tenures
to syndicate up to its full portion of the PIPE as CEO at IDEX and Pall, respectively Charterhouse is a global private equity firm with
commitment to certain of its employees, more than €5bn AUM and has invested in 150+
Private Wealth clients and associates of Larry et bkl portfalio companies since inception with significant
Kingsley) il LR experience in the Industrial, Healthcare and
v" Dedicated Permanent Capital Strategies 192 % 221 % Technology sectors
investment team with experience leading the firm's 132%
first SPAC acquisition of Vertiv (NYSE: VRT) 95 % SELECT INVESTMENTS
v" Premier investment bank with a diversified Sagemcom @Pﬂf 6,‘::_.-‘._& \\\__';
franchise and excellent reputation across . = ERM
businesses and geographies e . [»] @ . @
=Company - S&P SLR “armacell (DOC} Fiics

Source: Company filings, Bloomberg
Note: Total shareholder retum (TSR) during Lamy Kingsiey's tenure at IDEX calculated from 01-Aug-2004 to 31-Dec-2011, when Larry Kingsiey departed the IDEX board, TSR during Lamy Kingsley's tenure at Pall calculated fom 03-Oct-2011 to 31-Aug-2015. ' Goldman Sachs equity 5
chudes Reflover

backstop will be exercised if the redemplions exceed what can be covered by net e wp 10 4,5% 7 C) rolover) iy i subject to an eption of Geldman Sachs to purchase up to $125mm to the extent thal s
equity backstop is undrawn,




Why We Believe Mirion is a Good Investment
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The global leader in ionizing radiation
detection and measurement technologies
History of innovation, market outgrowth and
successful M&A
Large, attractive and diverse TAM with
multiple paths to expand
+ Increasing exposure to the secularly
growing medical sector
+ De-risked exposure to the ultra-long cycle
nuclear power sector
+ Multiple direct adjacencies
High incremental margins and asset-lite
business model
High barriers to entry
Strong product leadership and brand equity
Diverse and durable customer relationships
Best-in-class management team with long
tenured founder CEO in Tom Logan

WELL POSITIONED UPSIDE POTENTIAL

+ Solid short and long-term organic growth
outlook

+ Attractive underlying market growth

* Targeling 1-2% market outgrowth

+ Multiple short and medium-term tailwinds
« Attractive acquisition landscape

» Successful track record and significant

pipeline

+ Supportive balance sheet and cash flow

+ Significant potential for margin expansion

+ 300-500bps of near and long-term margin
expansion driven by:
» Accretive product mix
* Pricing / Portfolio
+ G&A leverage
+ Mirion Business System — demonstrated

continuous improvement — still early innings

74 COMPELLING RISK REWARD

Multiple Levers to Create Value

* Well-structured transaction

+ Healthy pro-forma balance sheet
+ Attractive discount vs. peers

« Highly predictable and recession resistant

platform
+ Attractive end-market growth
* Has grown and maintained/expanded
margins through recessions and COVID
+ Over 70% of sales are mission critical and
recurring

= Strong free cash flow conversion

+ Deleveraging to boost FCF conversion
+ Further improvement from optimization of
working capital and tax reorganization

+ Strong acquisition pipeline

+ Well-honed acquisition playbook
+ Proven track record of value creating M&A

]



Transaction Overview M MIRION

Summary of Proposed Terms of Transaction and Timing

+ (S Acquisition Holdings Corp Il (“GSAH II") proposes to enter into a business combination with the ultimate parent company of Mirion Technologies,
Inc.

Transaction + Following the business combination, GSAH Il will be renamed Mirion Technologies

Structure
* Expected to close after the receipt of shareholder approval and regulatory approvals (currently estimated to occur in the third or fourth quarter of
CY2021)
Valuation »  Transaction valued at a pro-forma enterprise value of approximately $2.56 billion (13.3x CY2022E Adj. EBITDA of $192 million)*

»  Transaction expected to be funded through a combination of $750 million cash held in trust and $900 million of PIPE proceeds. Goldman Sachs
. intends to anchor the PIPE with a $200mm commitment?

Capital Structure +  Pro forma net leverage of ~3.0x based on FY2021E Adj. EBITDA of $172 million

» Company intends to secure committed debt financing in support of the transaction

+ In the transaction, management shareholders are expected to roll ~$90mm of existing common equity stake and other Mirion shareholders are
expected to roll $300mm of existing equity stake, subject to an option of Goldman Sachs to purchase up to $125mm to the extent that its equity
backstop is undrawn. In aggregate, current Mirion shareholders will own ~19% of the combined business at closing

Change to + Cash consideration of $1.3bn to previous owners
Shareholc!er »  Public equity holders of GSAH |l are expected to own ~37% of the combined business at closing
Ownership + PIPE Investors are expected to own ~44% of the combined business at closing
+  Due fo its fully deferred promote, at closing the Sponsors are expected to own 0% of the combined business?
+  Sponsor shares will be subject to a 1 year equity lock-up, terminated only under certain conditions®

Noto: Assumas no by public with 5 * Refiocts ontorprise vaiue a listing at valstion of $10.00 / share. ¥ Goidman Sachs intonds 1o syndicate up 0 its full porion of the PIPE cammitmant ta certain of its amplopeos, Privare Weaith ciionts and associatos of Lamy Kingsisy. Cortain
ctbar presspactive anchor invasters may particinate in the PIPE invesiment and conduct addtional dua digence. 3 ASsunsng masinun redamptions, nel loverage wil b6 ~& 5x a0d Goldman Sschs PIPE iivestment wil ba SI25m. + GEAM I piemols shars hald by the Spensor wil b dbfarmsd with 1/3rd vesting al S12.00'share

1/3ref vesting ot ST4.00ishare. and /3 veslting ot ST600/share, and wil bo Sorfaited after fivo yoors f argots are not mat. Th Sponscr may ol the promole Shams whis unvosted with dhvidonds dofomsd until tho shars 5o vested, Soo slide 32. Sporsor of GSAH Il may allscafe 8 pation of pramole sharus ta Larmy Kingaioy and
Campany smant. * O ha aariior of one year alter the complétion of iniial busina3s combinalion and subsequent 4o the intial businass cambinalion, if the last reparted sale prics of Class A common slock oquals or axceeds $12.00 / share (a3 odusted for stock apits, stock dvidends, rocrganizations, rocapitalizations and the

Iie) for any 20 trading duys within any -trackng doy period commencing &t last 150 diys after our intial business combination, or the date follwing the complelion f our iniisl buBiNgSS Combination on which GSAH compleles a huidation, MR, S1cK SXGhINgS, rECNEANDN or olber simitsr transaction thal rasulls in al of

its public sharsholders having the right (o exchango thoir shanes of Class A common stock for cash, securities or atfwr property. and in the case of the privale plocement warrants and the respoctive shares of Class A common stack undorlying such warrants, 30 days aftor the completion of its iniial business cambination. Sponsar

lockup does: nat include any shares syncicated from PIPE commitmant 7
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Mirion — The Global Leader in lonizing Radiation Detection and ) \ ol o,
Measurement Technologies

Driving further growth by expanding into attractive medical markets with heightened growth opportunities

i L. S| N

Adj. Revenue Adj. EBITDA Margin Employees Customers End Market Growth Global Reach
$689mm’ ~25%" 2,500+ 50+ year customer 4-6%?2
relationships

Adj. Revenue by End Market' Adj. Revenue by Geography' Adj. Revenue by Recurrence’s
Mission-Critical Applications The Global Leader High Barriers to Entry Diverse with 50+ Year Relationships

Adj. Revenue by Customer?

Diversified RoW Top 5
Industrial Other Asia 3% Other Replacement & Customers
17% 9% Maintenance 21%
China
8%
North ,
Medical / America Frojects
Labs 45% 6%
44%
Europe ot
. her
Nuclear 5% Rsecu_rnng ~ Customers
ervices
39% 19% D et
Note: For a reconcillation of Adfusted Revenue and Adjusted EBITDA to the most directly comparable GAAP measures, please see pages 40 and 41 in the Non-GAAP Ry e f this
* Based on FY2021E pre forma for acquisitions. ¥ Represents CY2020 fo CY2026, 7 Based an FY2020 pro forma for acquistions. ¢ Defined ag sales with a defined customer base and preadk and s well as annual recuming

senvice sales. * Percentages may not sum to 100% due to runding 9



Overview of Mirion Offerings M | MIRION
Nuclear Power Products & Services | Labs & Research | Civil / Defense

Nuclear Power Products & Services (39% of FY2020 Adj. Revenue)

- i ﬁ Decommissioning &
Typical '_‘ S . peconiaiin ion

Mirion Sales 3-5 years Passive & active 40-80 years

10+ years Cameras to support

Lifecycle dosimetry solutions A dismantling
In-core detectors Object
Electrical & software Detection Partals monitors
rtal:
poietist Ok e | Gamma waste
assemblies ,

array systems

Surveillance &
imaging systems

Spectroscopy ] .
electronics & Detector RDS_ 1_UDF‘ !
software B shiclds B~ Radiation Detection
System

AlphalBeta
counters

Military Dosimetry

MBD-2 Military
Batllefield Dosimeter

SORIT

Source: Mirion data, Global Consulting Ficm. ' Ofher end markets not shown include DED outside of NPP, C ial, Indusirial and i sectors, and represent ~12% of FY"20 Adj. Revenue. 10




MIRION

TECHNOLOGIES

Overview of Mirion Offerings (Continued) Y]
Nuclear Medicine & Dosimetry

Nuclear Medicine & Dosimetry (33% of FY2020 Adj. Revenue)
Radiation Therapy Hardware Radiation Therapy Software on Therapy Alignment & Phantoms

Arrays for Water tank for So ar_e platform f_or Lasers to align linac! to
E G centralized analysis . .
machine and commissioning, and data storage patient or QA device
patient QA dosimetry 9 4

J

Personal dosimeters | SO A Sl

- 3 measure the total amount of
g radiation a person is exposed ﬁgﬁ r AoE
to over time, so that R . I E_l
il % ARdl

Phantoms? for machine
and patient QA

- exposure can be monitored =
and limited Clinics  Urgent Veterinary
Hospitals Dental Offices .
P Care Centers Offices
Source: Miron data, Global Consulting Firm
? Machine / inear accelerators {linac) deliver ciation fo fumor. ? e patient G jects and ane also non-RT Diagnostic {DX) imaging modalties including CT scans, magnetic imaging, and mare. 1"




Mirion’s Products M | MIRION
Comprehensive Portfolio of lonizing Radiation Detection and Measurement Technologies

Industrial Technology Segment Medical Segment
(Adj. Revenue: $465mm’ | 29% Adj. EBITDA Margin?) (Adj. Revenue: $224mm? | 31% Adj. EBITDA Margin?)

Radiation detection and analysis tools for power plants, labs, and research » Dosimetry solutions for monitoring the total amount of radiation medical staff

Robust, field ready personal radiation detection (PRD) & identification (RIID) members are exposed to over time
equipment for civil and defense + Radiation Therapy Quality Assurance (RT QA) solutions for calibrating and/or

Contamination and waste management systems for plant decommissioning verifying imaging, treatment machine, patient treatment plan, and patient treatment

Nuclear power products are used for radiation detection and monitoring across ~ 2ceuracy (hardware and software)
the full nuclear power plant lifecycle: Radionuclide Therapy products for nuclear medicine in radiation measurement,

— Mew build / maintenance: core detectors, essential measurement devices shielding, product handling, medical imaging furniture and rehabilitation products
— Decontamination & decommissioning (D&D): equipment for monitoring and = Software represents ~6% of segment sales and is growing at 25%+ annually*
control during fuel dismantling, and remote environmental monitoring

I % 4 « & &

Description

. - N Whole Bod ArcCHECK
Product Portfolio Military Battlefiel [ : iation Monitoring ~ Continuous Pt Instadose2
i i Moni Air Monitors Monitoring
Overview D ‘ Systems Equipment
HF g '
i Electric Penetration h
Sy erg & Betootors” AccuRad PRD ‘Assemblios Shiclded Isolator  SunCheck Platform  Dose Calibrators
Labs and Other Other
Research 3% 3%
End-Market 16 %
Exposure
(FY 2021E) Diversified ,
Industrial Muclear Mge;ilofl
25 % 57 %
Note: Revenue and margin are based on FY2021, Percentages may nol sum to 100% due lo rounding. | Represents actual revenues through Mar-2021 and projected revenues for Apr-2021 1o Jun-2021. 7 Excludes ¥ actual, through Mar-2021, pro 12

forma adfustments through Mar-2021 assuming acquisitions were owned for entire fiscal year, and projected revenues for Apr-2021 to Jur-2021. * Represents PF FY2021-23 CAGR.



Mirion is a Resilient Performer M | MIRION
End Market Mix Has Diversified Over Time

Long-Term Topline and Profitability Performance Trend’

+4% 2005-2021 Organic CAGR

Period Global Financial Crisis 2015 Mini-Recession COoVID-19
CAGR: +10% | +11% +T% | +7% +4% | +6%
Organic | Total $680 $723
$627 $651

$256°  g232°  g2a6 9253 269

$155 $174 $185 $205 5231 $237

$123

2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 PF2019 PF2020 PF2021E 2022E

Canberra Current Platform

Legacy Mirion Integration A (shown on a Pro Forma basis)

Evolution of Sales Mix by End Market

D T 2017 p oz

Mirion fermed through merger of Organically gthened a leadi Transformational acquisition of Leverage expertise in ionization
synOdys, Global Dosimetry Solutions platform built upon expertise in Canberra in 2016 created technology and unique Mirion platform
and IST ionization technology unprecedented global platform with a to continue to gain share and expand
broad portfolio of offerings into medical and life sciences markets
8%
B Nuclear B Medical Il Other
Source: Management estimates. | FY2005- F Y2018 reflects management Adusted Revenue and EBITDA estimates excluding impacts of FX. FY2019- FY2022 reflects Adj EBITDA estimates excluding impacts of FX. For a reconcilation of Adjusted Revenue to
the mos! dire Measure, please see page 404n the N section of this 2 Impacied by the pull-f of one-time o the na incigent. ? FY2017 represents firs! iscal year following Canberma acquisition

sy
which diluted folal Adj. EBITDA margin as & result lower Canbea profitabilly prior fo FYZ017.
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Key Investment Highlights )

o Large, stable and growing end markets

o Leading competitive position and longstanding customer relationships

Strong, resilient business model with strong organic growth

o Growth profile augmented by attractive M&A pipeline
e Multiple paths for continued outperformance
o Best-in-class management team
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@ Large, Stable and Growing Markets M
_

ttractive and Diverse End Markets

Market Forecasted % of :
End Market Size! Growth Rate?  Sales® Key Growth Drivers
) + Increased global regulatory standards and strong emerging market growth

[ ] Medical ~$1.4 5-7% 33%
B ° Increased focus on healthcare personal safety

* Medical/Lab dosimetry growth supported by demographics/cancer incidence, increased
Labs ~$0.2 3-5% 11% number of healthcare professionals, penetration of radiation therapy/diagnostics and pricing

Medical RT QA growth driven by demographics, ROW penetration of RT QA, software

Healthcare $1.6 4-7% 44% adoption for administrative and labor efficiencies and pricing
~ B = o (]
Subtotal + Lab growth aided by stricter environmental regulation and increased D&D activity
9] i i » Accelerating replacement cycle for multi-year military contracts
grs  Driersised $0.7 3-5% 17%
N - . - (']
_##*  Industrial + Increasing demand for multiple new products in military dosimetry and homeland security

+ Global emission targets driving increased support for nuclear
» New builds expected to overtake plant shutdowns

Nuclear ~$2.0 249 39% + Predictable and consistent replacement cycle

B

Incremental growth driven by D&D activity and stricter environmental regulations

Technology is embedded and significant visibility into pipeline and revenue opportunity
makes for a more predictable business

Total ~$4.3 4-6% 100%

Mirion targets 100 — 200bps+ of annual market outgrowth

Source: Management esfimates, Global Consulting Fimy
T Marke! size reprasents CY2026 marke! size in 3 bilions.  Represents CY2020 to CY2026.° Based on PF FY2021E.
oning & vl

Note: "Nuclear”market defined as products / services o 1) the i . 2) and 3) new build segments 16




9) A Leading Global Position in Served Markets...

Focus is a Competitive Advantage

M
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Estimated Share

Low /

(M) MIRION  ThemmoFishe AMETEK (9 FORTIVE LUDLUM  nabrodast
End Market ORTEC romsy LANDAUER SEEDSEHENTS A Specialists?

Medical vV v vV v
Labs v v vV v
Defense / Civil v Vv v v v
Nuclear ''4 v v v vV
'21E Revenue $689mm? ~$140 to $180mm ~$135 to $170mm ~$180 to $200mm ~$90 to $100mm ~55 to $100mm
‘21E Adj. EBITDA? 24 - 26% 30 - 34% 28-32% 22-26% NA 10 - 40%
Product Range Broad Mixed Mixed Narrow Narrow Narrow
Pure Play Yes No No Mo No Mixed
Primary Sales Channel Mixed Distribution Distribution Distribution Distribution Mixed

Mirion holds #1 share in 14 of 17 categories

Source: Management estimates, public filngs and presentations, IBES estimates

Nota: Mirion shown as pro forma for FY2021 ending Jure 30. ' Includes General Atormics, IBA, LAP, Baltic Scientific, Comecer. * Reflects FY2021 Adjusted Revenus. Fora reconciiation of Adjusted Revenue fo the most direclly comparabie GAAP measwes. ploase see page 40 in the

N AP setion of this

jon. * Reflects parent company margins for Therme Fisher Scientific, Ametek/Ortec and Fortive/Fluked andaver.
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@ ... with Long-Standing Customer Relationships m

Average Tenure and Breadth of Relationships Evidence Mirion’s Leading Position

- H T I i I' £ Fys i M A cler
Highly dlvgmlﬁed customer base \O\Irlth the top 5 customers " / ric Ciric ._:5.: ko SiRdon HARVARD \
representing 21% of total sales in FY 2020 ﬁ -3 mmemamar
= Customers span a wide array of industries and verticals - %{H}EM MCKESSON (D imuarem~  @NISIOENS  Average
™ ' tenure:
» Winning across all markets with key players L b4 ~
9 y piay i EL",’SREE;?;E,F a’,"]'\l:{‘%?v Cardinallealth 15 years
« Deep relationships with key customers spanning multiple decades = "
- NewYork

ra I
/Aemex Atech. Avsrage

) tenure:
FLUOR, & Tocim 1orves

Top 5
Customers

' 21%

o
@
=
I3
2
°
=
a

Industrial

.

N

A rF—
BrucePower ~ Exelon

e ‘ Average
ELECWABEL@ 6 '@ &:NSI:‘.‘L‘?.?‘:"’W"&W.m tenure:

2 [ ~40 years
I~ i © PSEG

% eDF @Weshmuuse Wt

Source: Management estimales

Note: Reflects FY2020 Adjusted Revenue. For a reconciliation of Adjusted Revenue to the most directly comparable GAAP measure, please see page 40 in the ion section of this 18

Other
Customers
79%

Nuclear Power
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9) High Recurring Revenue Mix Resilient in Economic Downturns Y]

Over 70% of Revenue Is Generated from Replacement, Maintenance or Recurring Service

Revenue Mix by Recurrence

Other Replacement & Maintenance

Medical / Labs
« Spending is non-discretionary and resilient

« Civil, defense and research spending is relatively
less volatile with most sales to replace aging installed
base

« Aging populations and increasing cancer

» Defense driven primarily by perceived threat levels incidence are tailwinds

+ International business growing due to increased

PI'OJeCtS government healthcare spending

+ Majority of project revenues for next 5 years
already in backlog

MNuclear

« Mission critical: safety and regulatory driven
replacement and maintenance cycle across a
large, global installed base

+ Mirion uniquely positioned to benefit from
nuclear power plant new build projects given its

incumbency / market leading position
Y ep « Baseload power is stable and growing over time

Recurring Services

» Service contracts are typically 1-5 years

+ Driven by product criticality, technical expertise and customer
proximity

+ Externalization of services is a growing trend

Diversified Industrial

« Non-discretionary, mission critical replacement
products for civil, defense and other

72% of Mirion’s revenue is recurring’

Note: Reflects FY2021 Adjusted Revenue, For a reconciliation of Adjusted Revenus fo the most directly comparable GAAP measurs, page 40 in the soction of this net sum 1o 100% due to rounding. ' Defined as sales
with & defined customer base and predictable purchasing cyck: as well as annual recuring service sales,
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o./ - Strong Organic Growth Augmented by y]
W Continued M&A

5-6% organic revenue growth outlook supported by leading market positions and attractive industry dynamics. Robust M&A pipeline provides additional
opportunities to expand in attractive markets and supports Mirion's expectation of growing the Medical Division to 50%+ of revenue in 3 years

Strong Organic Growth Drivers Augmented by Established Inorganic Growth Platform

Share gains _ B Medical [l Diversified Industrial [l Nuclear
through Share gains
existing, through New
Underpinned  differentiated Product 100+ Potential Targets Identified
Market Growth by Backlog positions Development 35%
@ 18 Mid-Term Opportunities
EEE // f / / [ 8% [ [14%]
L 4%
(High Single Digit 11 Near-Term Opportunities
S S 77
Diversified Ao
sl 6 Active Projects
ﬁo\ v v v W —
(High Single Digit Target Revenue Market
Organic Growth Rate)
Target A $30 - $50mm Nuclear — D&D
m Target B $10 - $20mm Nuclear - D&D
m:u / // { Target C 51 - 510mm Medical
m Target D $1-510mm Nuclear
(Mid Single Digit Target E $1-$10mm Medical
Organic Growth Rate)
Target F <$1mm Medical

Mirion targets organic revenue growth 100 - 200bps above market

20



@ Mirion Has a Demonstrated Track Record of M&A M | MIRION

Strategic Consolidation and Outperformance on Integration

Mirion’s M&A efforts have enhanced its Medical offering, improved its growth profile, and expanded its Total Addressable Market

M&A Hlstory Since 201

B Medical Industrial Technology

o
M&A Target [FAN \ Woenicne  PREMUM SELMIC AWST B D&SImetri SUN NUCLEAR
CANBERRA N’\G ' Analyse IODEX @ SImetrics Zorporation

C';Z‘i:;;;'y Establishes initial Comploments  Reinorces supply Extends medical Materially expands
European footprint " aoE " chain for key Establishes a position in nuclear medical segment
Strategic n;izlseun?:er:t for dosimetry Ef?;ﬁgi?:ﬁ;&:l raclnufa;;;nbmzr;r‘l;;s product lines, e.g., leading dosimetry instruments, Completes and diversifies
e e sspa””;d services. Allows P e g ’;"mu o :a b 9 ' MBD-2 device,  services position imaging dosimetry services  product offerings;
markets: Instadose medicine and samplin "9 pig sensors, and  in Germany and equipment, and preduct portfolio  significant revenue
significant cost expansion in capabmruesg Turku electronic Europe rehabilitation and cost synergy
synengies Eurcpe dosimeters systems opportunities
Revenue ($mm)’ $200 - $250 $1-%10 $10 - $20 $1-$10 $1-%10 $10 - 520 $30- 850 $1-$10 $90 - 5110
Pre-synergy Average multiple of 12.2x
Average multiple of 6.0x
'd ' v v’ 'd v’
Long history of driving value via accretive M&A
Lf ﬂeﬂacr.? LTM f target at lime of. ion. ? weighted . g of Purchase Price / LTM EBITDA at time of I Excludes for Biodex and Di # Inclug LTM EBITDA. Excl - 21

itipla for ics 4 A fion is it proprietary if no i bank is involved or there is no official sale process.



@ Opportunities: Multiple Paths to Outgrow the Market M

MIRION

TECHNOLOGIES

g}

-

Organic Outgrowth Drivers

Improved focus on strategic pricing
Refocused R&D and accelerated NPI rate
Software growth and deployed sensor digitalization

Improved mix with Medical at ~33% with plans to be >50%
within three years

“Network effect” with customers as M&A expands the product
offering

Multiple nuclear power plant new build upsides not yet
included in plan

-/

7~

Inorganic Value Creation

Significant opportunity for bolt-on M&A

High technological leverage spanning vertical markets

Fragmented industry

— Strong existing pipeline of potential targets

Product extensions / adjacencies
Track record of execution and integration

Supportive balance sheet post close

Opportunities as Pure-Play Competitor Established Acquisition Process

22



Opportunities: Multiple Paths for Continued Margin Y]

@ Expansion and High FCF

MIRION

TECHNOLOGIES

Margin Expansion

Portfolio: margin accretive growth in medical, dosimetry
services and software

50-60% contribution margins

Efficiencies in R&D and product management
Pricing and commercial excellence

Supply chain optimization

Continued progression of Mirion operating system

Strong Free Cash Flow

Improved balance sheet (post-close net leverage at ~3x)

Growth and margin expansion

Low capital expenditure needs

Opportunities to improve working capital efficiency

Opportunities for tax optimization

Declining adjustments

500+ bps of Margin Expansion Opportunity Capital Deployment Upside
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o Management Team With a Track Record of ) MIRION
J Proven Performance

Long Tenured Founder & CEO has the Support of an Experienced Management Team; Larry Kingsley’s Addition Further Bolsters Best-in-Class Team

Best-in-Class Senior Leadership Team with a
Deep Pool of Leadership Talent Throughout the Organization

Tenured Board Leader

Thomas Logan

Founder & Chief Executive Officer

Chief Chief C"{',‘}ﬁ:'"d Vice President| Senior Vice Chief

Thomas Logan Brial:l Schopfer Financial Operating | | % o | and Genoral | President, | Technology Larry Kingsley 7
Founder & CEO Chief Financial Officer Officer Officer Officer Counsel Strategy Officer Expected to become Executive Chairman

+ Expected to join Mirion as Executive

Created Mirion in 2005 + Joined Mirion in 2016

Chairman
W+ Former CEO of Global Dosimetry + Former Senior VP, Business 15 Years 22 Yoars 43 Years 20 Years 21 Years 28 Yoars
£ Solutions Transformation of Mirion, where he led SRCLTSY, ';::“':fs‘"”ry Director to
T the successful integration of Canberra )
FMll| «+  Held executive level positions at BAF ) + Former Chairman and CEO of Pall
o Energy, E-M Solutions, and BVP Inc +  Other Experience: Senior finance Corporation and CEO of IDEX
- N . |EEde"'3mP paositiens at Dover = Serves on the boards of IDEXX, Rockwell
s IR Exp"egl;e. Ela;:ucttl\f!_ |Saﬂ8é‘$h\9‘ Caorporation, SunEdison, and John Division Leaders ion and Polaris
Pi] :?gdudsTr:il-:‘ﬂ?ie:nng ot Wood Group PLC = BS in Industrial Engineering from Clarkson
» BS in Finance and Marketing from Industrial Technology University and MBA from the College of
+ BS and MBA from Comell University University of Pittsburgh o William and Mary

During CEO tenure at Pall Corporation

Gl |+ With Mirion from very of . highly sold th to Danaher in 2015

c platform creation Canberra Integration - largest Capintec ! . DMD = DMD = EMEA the company anaher in

£ _ o transaction in Company’s history SunNuclear  “giggox L= Americas? & Asia? (L2E SR «  Actively involved in deal arigination and

£ . Pl_te_nled all M&A transactions since +  Both private and public company portfolio adviscry for Berkshire Partners

o Joining financial experience « Significant executive experience at best-in-
27Years  22Years 2 Years  20Years  40Years  22Years 36 Years J pere

5 + Led highly successful exit for previous + Integral in all M&A transactions since class consclidators

= private equity owners (6.6x MOIC) jaining

* Dosimetry Services Division * Defection & Measurenent Division. ? Radiation Monitoring Systems Division. * Sensing Systems Division. 24



Goldman

Sachs
MIRION -
TECHNOLOGIES

™

l1l. Financial Overview (




Summary Pro Forma Historical & Projected Financials M | MIRION
Attractive Growth Profile | June 30 FYE

Historical & Projected Adj. Revenue ($mm) & % Growth Historical & Projected Adj. EBITDA ($mm) & % Margin
. g9, CAGR
GR 20235- 9%
_ pp23E: 8 % CA 2021E- §2146
M $1882

$1736
§722.6 $761.9 L $ 205.1
$609.1 $626.9 $650.5 ZEER.T 5B T e $172.4 $178.7
2018 2019 2020 2021E 20226 20238 2018 2018 2020 2021E 2022E 2023E
-8 % Organic — f
«__j J J -_/) ‘_j Growth ____) ‘___/ ‘___/J ____/ _____/ ‘___/ Margin

g.20pE: 0% cact
2021 $178.1
95.3% 95.6 % 93.4% 957 % 94.3% 95.4% e

$141.6 $151.9

2018 2019 2020 2021E 2022E 2023E 2018 2019 2020 2021E 2022E 2023E
R i vl it | DODD DD
Average Cash Conversion of 95% I __1_/ ‘__) ‘__/ ‘__/ J ____/
e e T I:l Represents public company

costs impact on Adj. EBITDA"
Note: Assumes constant FX, Fiscalyearenooa June 30. 2018-2021 shown pro forma for acquisiions, For a reconcilation of Adjusted Revenus, Adjusted EBITDA and Cash Conversion 1o the n’ml dirpetly comparsuo GAAP measures, please see pages 40 - 42 in the Nen-GAAP
section of this Adj. EBITDA burden of projectid publc company costs of $1.2mm, §9.5mm, and $9. 5w in 2021E, 2022€, and 2023 o). EBITDA less CapEx divided by Adj. EBITDA 26




Financial Summary - Free Cash Flow

M MIRION

Illustrative Free Cash Flow Build ($§mm)’

lllustrative CY2022E

Free Cash Flow Drivers

@ Low CapEx needs

Adjusted EBITDA $ 192 .
— Maintenance CapEx of ~1.5% of sales
© ) CapEx (31)
— DSD badges for dosimetry business
e (-) Cash Interest (20)
6 (-) Cash Taxes (17) e Cash interest rate is assumed to be L+300 — 350
(-) Working Capital 4) S
o 0 Optimization of current tax structure
Free Cash Flow $120
@ Working capital optimization continuing
% FCF Yield® 59%
Note: FY ends. Jume 30, Mustrative inlerest rate subject lo change depending on markel condilions, leverage level, and financing structure, ' Hypolhelical representation and doas nol represent forecas!, Excludes and other iated expenses. ? CapEx excludes

~54.5mm one-lime expense relaled lo SaaS lransition at Sun Nuclear, * % FCF Yield defined as free cash fow divided by assumed equilty value al closing of $2,045mm. 27



We Believe Valuation is Attractive

m MIRION
TECHNOLOGIES

Alttractive valuation and significant
discount to peers

* Experienced management team
with a strong track record of
execution

* Potential for additional value
creation driven by:

* Organic and inorganic growth
+ Continued margin expansion

= Focus on free cash flow

CY2021 EV/ Adj. EBITDA

31.2x 30.9x Median: 25.1 x

L m | METER ToLEDo Z Halma PR 3'* '88" =X 'W

CY2022 EV / Adj. EBITDA

Median: 21.1 x
29.0x 28.6 x
255x

M |vwmome CHama 3 IBEX  spinen  [IEEY W
L3 | e LA
Source: Miron data from managemen! estmates. Peers data rmpresents IBES median estimales as of 11-Jun-2021, Bloomberg marke! data as of 11-Jun-2021.

i TOA in this jort to the mast Iy GAAP, please see page 41 in the Re jon section of this. i 28

Note: Teledyne refiects FLIR i Fora




Supported by Strong Adjusted EBITDA Growth Potential M MIRION

TECHNOLOGIES
CY2018-20 Adj. Revenue CAGR' CY2020-22E Adj. Revenue CAGR?

I
o . : Median: 2.5 % | Median: 8.1 %
Resilient historical |
financials with strong '43% a1% '109% 102%
| 4 g 31% 28% 25% 24% [ . 96% 96% 91%
backlog and M&A | - 82% ! - - wad SBT3
! :

pipeline drive growth
in-line with peers...

0.4)% (0.9)% 7%
ﬁ"‘ SFLIR P .Hulmmm.}@ [Msa] =a mox

CY2018-20 Avg. Adj. EBITDA Margin’

I Median: 25.0 %

m i'ﬁiﬁ'mm.ﬂ ﬁ _—%_ ZHolmo e [EE $FLIR

CY2020-22E Avg. Adj. EBITDA Margin?

Median: 24.4 %

...leaving potential for
margin expansion in
the coming years as

business executes on

operating initiatives...

242%!28?% 273% 26.7% 250% 25.0% 206 % 20.3% 19.3% 19.0%

129.4% 291% 2755 251
B B LR @B T TreL -

II I '?iﬁ_ails_z‘_z_%_z_“_uiﬁjﬂsqﬁ

N“mnmm SFLIR CHaime [MEE % s I :mm"" BDX CHome $FUR [IEE % R R

CY2018-20 Adj. EBITDA CAGR! CY2020-22E Adj. EBITDA CAGR23

Median: 11.1 %

|
I
|
|
|
I
I
|
|
|-

Median: 41 %

o

-1 I
| I
I |
| 118.7 %
| [
I I
| |

i i
| I
1114% vt
| I
jcads o growth i 72% 63% 60% 53% 41% 39% 19% 06% ik 135% 135% 131% 111% 90% 82% 51%
competitive with I - o Sie 98k 19% 08% | - B MR- ==~ == === ——-
peers i |
| ' (2.8)% [ : (0.5)%
By mmvm-}@ v?“ CHolma % MSE ¢ruR spEX im | o 'W IBEX v o0 P % CHomo [EE) $FLIR
! [
Source: Miion data from management estimates. Pears data represants IBES median estimates as of 11-Jun-2021 excapt Teledyne and FLIR, which roflect 14-Apr-2021 (before close of FLIR acquisiton). T Wiy it OB
Nore: For a reconciiation of Adjusted Revenue and Adjusted EBITDA to the most directly comparable GAAR measures, please see pages 40 and 41 in the thig p ! Miion 2018- company cos comparability to

2020reflects actual results. 2 Midon 2020-2022E results are pro forma for acquisitions. * FY2022E includes projected public company costs of $9.5mm for Midon, 29
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Organic Growth Benchmarking Y

Mirion Compares Favorably to Most Peers

Two Year Stack Organic Growth ("20A & '21E)

= FY2020A Organic m FY2021E Organic m2-Year Est. Stack

34%

7.5%

4.8 %

2.3 %

(3.0)% (BN

(3.0)%

(5.1)%

(5.9)%

(8.8)%

METTLER TOLEDO KErSIGHT siGren $FLIR € Halma [IMSA\| /5 4
I
g:fzoEz;"Eg; : 29.0x 17.6x 21.0x NA? 28.6x 19.8x 20.4x 21.3x
Core Peers

Source: Mirion data from management estimates. Peers data represent IBES median estimates and Wall Strest research. Bloomberg market data as of 11-Jun-2021. Note: Badger Mater excluded due to lacking estimate. * No multiple available due to acquisition by Teledyne
Tachnologles. For a reconciliation of Adjusted Revenue o the most directly comparable GAAP measures, please see page 40 in the fiatic this p i a0




Goldman
Sachs

M MIRION
TECHNOLOGIES

Appendix ‘




Proposed Transaction Terms

) ‘ MIRION
TECHNOLOGIES

Transaction Overview & Valual

Sources ($mm)

SPAC Cash in Trust $750 Cash to Existing Shareholders $1,310
PIPE Capital 900 Debt Paydown® 912
Debt Financing® 570 Estimated Transaction Costs 60
Cash on Balance Sheet* 112 Cash to Balance Sheet 50
Total $2,332 Total $2,332

Implied Pro Forma Enterprise Value ($mr Pro Forma Ownership®*

Pro Forma Shares Qutstanding (mm)* 204.0
(x) Share Price $10.00
Equity Value at Listing $2,040
(+) Pro Forma Net Debt 520
Enterprise Value at Listing $2,560
CY22E Adjusted EBITDA ($192) 13.3x
Net Debt / LTM Adjusted EBITDA ($172) ~3.0x

GSAH Il Founders
0.0%

Existing Shareholders
19.1%

PIPE Investors
44.1%

GSAH Il Public
36.8%

Noto: GSAH If promate sharms hold by the Sponsor will ba defomsd with /3 vesting ot $12.0/shars, 4/3nd vesting ot §14,00'share, and 1/3nd vesling af S48 00/shars, and wil bo forfellod altor five years if targots o not mol, The Sponsce may wote the promole shams whils wnvasted with dvidends doferad until vosting, Sponsar
of GEAH N may alocale @ portion of promote shares to Lamy Kingslay and Company managament. Goldman Sachs Private Crodit Funds are a curon! lender ta Miricn, holding $137.6mm of the USE Term Loan and €122 8mm of tha EUR Term Loan, which will ba rapaid with the proceeds from this lransaclion, ! Campany infands
156 secure $830mm commtted Gebt financing; #ssumes o redemplions and S260MT repaid fobowing closing, see alide 34, ASsumvg mainum redemptions, pro foma LTI nal leverage will be ~4.5¢ and Goldman Sachs PIPE investmant will ba S325mm. * Basad on pre-transaction lonscasted balance shest for period ending 30-
Jun- 2021, * Assumes ma redemptions by public sharehalders in connection with e fansaction and doesnT take info accoant the dilion from publc warrants and GSAH i spenser sharvs, wamants and & posi-closing egquly incentive plan. * Shown a3 of closing and exclding GSAH If promole sharws that remmin outstanding while

subject to vesting. Assumes no erercise of GS option o purChase up (o $T25mm of roilover equity from existing sharsholders

32



lllustrative Transaction Timeline

M | MIRION

Timeline Event

June 2021

Q3/Q4 CY2021

.

.

Transaction Agreement Executed
Obtain Debt Financing Commitments
Transaction Announced

Form S-4 Registration Statement Filed with the SEC (Expected)

Mail Final Proxy Materials to Shareholders
Record Date for Shareholder Vote

Hold Shareholder Vote

Obtain Required Regulatory Approvals
Close Transaction

Post-closing Mirion Will Report on U.S. GAAP Basis with a Jun-30 Fiscal Year End

33



Appropriate Capital Structure at Close Provides Increased
Flexibility with Opportunities for Further Improvement

) ‘ MIRION

lllustrative Pro Forma Capitalization® Net Leverage Based on FY2021E Adjusted EBITDA

4.&\

~3.0x

Actual Pro Forma
US$ in Millions (31-Dec-2020) (30-Jun-2021E)
Cash $ 107 $ 50
Debt
Existing $80mm Revolving Credit Facility - - L+4.000%
USD First Lien Term Loan 765 - L+4.000%
EUR First Lien Term Loan® 151 - E+4250%
New $90mm Revolving Credit Facility - - L+3.000%
New First Lien Term Loan - 570 L +3.000%
Other Debt? 22 -
Total Debt $ 938 $ 570
LTM June 2021 Forecast Adj. EBITDA $172
Total Gross Debt / Adj. EBITDA 54 x ~3.3x
Total Net Debt / Adj. EBITDA 4.8 x ~3.0x

Transaction allows Mirion to optimize capital structure following 15+ years under private equity ownership

Su

Current Net Leverage

Pro Forma Net Leverage

Assumes parlial use of PIPE proceeds and SPAC cash in trust o repay outstanding debt

Assumes re-financing or new debt in a term loan {L+3.0%)°; replaces undrawn RCF for ongoing liquidity purposes
Company intends to secure $830mm of committed financing which will provide first lien debt of $570mm with the $260mm balance to

cover in the event of redemptions.

Source: Company information, management estimates

The Company may choose to retain a higher amount of first lien debt and put more cash on pro forma balance sheet to support M&A
activities or other general corporate purposes. Assuming no redemptions, it expects to maintain pro forma LTM net leverage of ~3.0x

Lower debt service and interest expense requirements provide flexibility to deploy cash towards areas of growth

for significant deleveraging that
ncrease cash flow

wi
v
Creates stronger balance sheet to focus on growt
N

Increases flexibility for opportunistic capital
deployment

Noto: New First Lion Debl assumes no redemptions. In the event of maximum redemplions, the Company expects pro forma LTM nel leverage to be ~4.5%, Any cash nol retained on the balance sheet will be repaid after the clasing. New S0mm revolving cradit faciity o be in place

and undrawn immediately past-closing. flustrative inferes! rate subjact fo change depending on market conditions, leverage level, and financing structure ' Basedon USD./ EUR FX rale of 0.83 as of 31-Dec-2020. ? Other Debt includes noles payable ($2mm), NRG Term Loan 34
(S5mm), and Eam-Outs relaled to Sun Nuclear transaction ($15mm). ? Subject to market flax and other conditions,



Management Team with Track Record of Performance

) ‘ MIRION
TECHNOLOGIES

Larry Kingsley is the Right Executive Chairman to Help Mirion Reach its Full Potential

Unparalleled Experience Across the Industrials Space Track Record of Performance: TSR vs. S&P 500

¥ Larry Kingsley is a renowned and highly experienced executive
with successful track record of value creation

" Strong culture of mentorship among successors and other
corporate executives, including at IDEX and Berkshire Partners

¥ Has served as independent Non-Executive Board Chair of
IDEXX since November 2019 and as Advisory Director to
Berkshire Partners since May 2016

¥ Formerly served as Chairman of Pall Corporation from 2013 to
2015 and as Chief Executive Officer from October 2011 to
August 2015

¥

Former Chief Executive Officer of IDEX Corporation from 2005 to 2011 and Chief Operating
Officer from August 2004 to March 2005

N

Additional leadership roles include Corporate Vice President and GFOLIP Executive of Danaher
Corporation

¥ Has served as a Director of Polaris Industries since 2016 and Rockwell Autemation since
2013

¥ Former Director of Cooper Industries from 2007 to 2012, Pall Corporation from 2011 to 2015,
and IDEX Corporation from 2005 to 2011

Berkshire Partners ’ﬂ

7N Rockwell =
Automation COOPER

—
B e ST

P

DANAHER

POOLARIS

Source: Company filings, Bloomberg

Tenure at IDEX: 2004 to 2011

600% ~60 %pt outperformance during tenure
500%

~65 %pt outperformance
during following five years 406 %

162 %

100%

Indexed Total Return
|2
]
2

0%
Aug-2004

Aug-2006 Sep-2008 Oct-2010 Nov-2012 Dec-2014 Dec-2016

=—IDEX Corp =——3&P 500

Tenure at Pall: 2011 to 2015

350% -
~130 %pt outperformance during tenure 22T %
300% -

£
2250% -
-3
§200% 1

S 150%
@

95 %

»®
£100%
£

50% -+
Oct-2011

Jan-2013 Apr-2014
—Pall  =——S&P 500

Aug-2015

Naote: Total shaneholder return (TSR) during Lamy Kingsley's tenure al IDEX calculated from 01-Aug-2004 lo 31-Dec-2011, when Larry Kingsiey depaed the IDEX board, Aiso shown is TSR for the fellowing five years calculated from 31-Dec-2011 to 37-Dec-2016. TSR during Lamy

Kingsiey's tenure af Pall calculated from 03-Oct-2011 to 31-Aug-2015.
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Management Team with Track Record of Performance ) \ ol o,
Tom Logan’s Leadership Drives Mirion’s Growth

Extensive Management Experience Performance Since Founding of Mirion
Adj. Revenue ($mm)'

627 9651 5680

¥ Thomas Logan is the founding Chairman and Chief
Executive Officer of Mirion Technologies, where he is
responsible for all aspects of the company's operations

0,
CAGR.' 12 fo
¥ Previously, Mr. Logan served as CEO for Global
Dosimetry Solutions, where he led revenue growth of
more than 50% and doubled earnings during his tenure

$455 3450
s1g5 S205 9231 5237 $256 5232 5236 5253 $269
¥ Previously served as President of BAF Energy, CFO of 123 $165 $174
E-M Solutions, and CFO of BVP Inc I I I
07 ‘08 09 10 w3z M4 M5 8

¥ Previously held several senior finance leadership 05 08 q1oq2 47 M8 “{9PF ‘20PF "21E
positions at Chevron PF

¥ Former Chairman for the Association for Finance

Professionals and Former Director of Piper Aircraft 5 E
Corporation Estimated Returns: 2005 to Present

¥ Co-inventor of direct ion storage technology used in Instadose and MBD product categories

with 5 US patents & 11 international patents (plus 3 pending) 2005_2015 2015_2021

¥ In addition, he has extensive experience within the contract manufacturing and consumer
products industries

~6.6x MOIC ~2.5x MOIC

¥ Mr. Logan holds a Bachelor of Science degree in Applied Economics and Marketing and a
Master in Business Administration from Cornell University

American’
-- A e : charterhouse®
M MIRION  Gioeapohiver: YIS gl ipal
P >

Source: Management estimales, Bloomberg. | FY2005 - FY2018reflects management Adj. Revenue and EBITDA estimales excluding impacts of FX. FY2019 - FY2022 refects Adjusled Revenue and EBITDA eslimales exciuding impacts of FX. For reconciliation of Adjusted Revenue
to the most directly comparable GAAP measure, please see page 40in the N AAP #alion section of this i 36




Mirion’s History M | MIRION

FY2004-FY2016 FY2016-FY2019 EY2019-FY2021 FY2021- FY2026
Evolution to Diversified

Legacy Mirion Canberra Consolidation Industrial Technology Company Future of Mirion

A leading, diversified industrial technology
player across end markets and geographies

Mirion formed through merger « Preeminent radiation

of synOdys, Global Dosimetry measurement platform;
Business Solutions and IST in 2005 leading player of scale across
markets

+ Best-in-class highly diversified science and
technology company

* Robust domain knowledge around ionizing » Innovation driving further penetration into high

Profile « Strong financial performance radiation growth adjacencies such as brachytherapy,
throughout all economic + Canberra acquisition « Resilient revenue and record backlog pro forma |  radiopharmaceuticals, medical linear
cycles developed global platform growth of 68%! despite pandemic accelerators and security screening

Diversifying end market exposure to high-

£ Ssn;c:ﬁﬂnrge ?ﬁi:[:i:rs to « Integration of Canberra & Tnarkets ) + Leveraging world-leading scientific expertise to
buginess « Portfolio pruning focusedon ! * Integration of Sun Nuclear and pursuit of other drive synergies across business lines and
Management margin enhancements S
Focus « Expanding a broad portfolio of division to 33% of revenue versus 9% two years . ) o
radiation measurement + Implementation of scalable ago « Active pursuit of significantly expanded M&A

offerings in Nuclear industry business systems + Driving profitability through continued cost ppeine
discipline and suategic initiatives
$110m to $269m $269m to $440m $440m to ~$690m? Clear pathway to $1bn+
Total s4b
o ~§2bn ~$2bn ~$17bn includi ,directl:y djacent markets haa

At end of period

B s S se  aa

major acquisitions, strengthening medical : pursue high-growth end markets

Source; Management estimates, Global Consuling Firm
Note: Fiscal year end June 30. ' Backlog growth shown FY2019 fo FY2020 and is pro forma for Sun Nuclear, ? FY2021 revenus is pro forma for Sun Nuclear. 37



Mirion by the Numbers

MIRION

TECHNOLOGIES

M

4-6%

Market Growth'

$4B

Core Market?®

~25%

Adj. EBITDA Margin®

5-7%+

Organic Growth?

$17B

Total Addressable Market?®

70%+

Recurring Revenue’

10%+

Growth with Acquisitions

#1

Position in 14 of 17 Categories

~95%

Cash Conversion®

8

Acquisitions in 2019 and 2020

Source: Management estimates, Global Consutting Firm
Note: For a reconciliation of Adjusted Revenue, Adjusted EBITDA and ather non-GAAP measures in this

20-50 Years

Customer Relationships

ion fo the most directly

~35%

ROIC7

GAAP measures, please see pagas 40— 42 in the N

ion section of this ion. ' Reflecis 2020 - 2026.7

Reflacts 2021 - 2023, 7 Reflects 2021 TAM. ¥ Reflects FY2021E. ° Defined as sales with a defined customer base and predictable purchasing cycle as well as annual recurming service sales. ® Reflects FY2022E (EBITDA - maintenance CapEx) FY2022E EBITDA. " Reflects PF Adj.
EBITDA less depreciation, maintenance capex, and cash taxes, divided by sum of average net working capital and average nel PP&E.
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Non-GAAP Reconciliation M |MIRION
Adjusted Revenue | June 30 FYE

($ in millions) FY2018 FY2019 FY2020 FY2021 FY2022 FY2023

Revenue (GAAP, as reported) $4441 $ 4401 $478.1 $616.6 $715.8 $761.9
(+) Deferred Revenue Purchase Accounting Adjustments 0.6 - 0.2 8.0 6.8 -
(+) Pro Forma Adjustments from Acquisitions 159.0 171.3 149.7 60.0 - -
(+) FX Impact 54 15.5 224 4.0 - -
Adjusted Revenue $ 609.1 $ 626.9 $ 650.5 $ 688.7 $7226 $761.9

Pro Forma Adjustments from Acquisitions

Medical Acquisitions’ $ 1441 $ 157.6 $ 1456 $ 60.0 - -
Industrial Technology Acquisitions? 14.9 13.7 4.1 - - -
Total Pro Forma Adjustments from Acquisitions $ 159.0 $171.3 $149.7 $ 60.0 $0.0 $ 0.0

Source: Mifen management
Note: Financials do not reflect potential h that may bé required as a resull of the SPAC transaction. ' includes NRG, Capintec, AWST, Biodex, and Sun Nuclear * Includes Premium Analyse and Selmic acquisitions. 40




Non-GAAP Reconciliation M MIRION
Adjusted EBITDA | June 30 FYE

($ in millions) FY2018 FY2019 FY2020 FY2021 FY2022 FY2023
Net Income (GAAP, as reported) $(103.4) $(122.0) $(119.1) $(146.9) $37.0 $82.7
Minority Interest (0.3) (0.0) 0.0 (0.0) - -
Income Taxes (36.8) 4.2) (5.5) (10.3) 13.0 29.1
Other (Income) / Expense 16 19 (1.0) (0.3) - -
Loss on Debt Extinguishment - 12.8 - - - -
FX (Gain) / Loss 53 (3.2) (0.6) 16.3 - -
Net Interest Expense® 128.9 143.5 149.2 165.5 171 15.4
Amortization of Acquired Intangibles 59.8 53.0 50.6 60.8 62.5 55.1
Depreciation 17.2 16.5 17.9 21.6 213 15.1
Stock Based Compensation 0.2 0.1 0.2 0.2 - -
Other Non-Operating Costs 322 12.8 215 36.3 209 10.3
Sun Nuclear Deferred Revenue Purchase Price Accounting - - = 8.0 6.8 -
Other Adjustments (1.8) 0.2 1.4 0.3 0.0 (2.8)
Adjusted EBITDA (Before Pro Forma Adjustment) $ 103.0 $111.3 $ 1146 $ 151.5 $178.7 $ 205.1
Pro Forma Adjustments from Acquisitions 281 30.5 31.1 209 - -
Adjusted EBITDA $1311 $141.8 $ 145.8 $ 1724 $178.7 $ 2051
Pro Forma Adjustments from Acquisitions

Medical Acquisitions? $222 $242 $ 26.3 $19.2 - -
Industrial Technology Acquisitions® 35 35 0.5 0.0 - -
FX Impact from Acquisitions 24 28 4.3 1.7 - -
Total Pro Forma Adjustments from Acquisitions $ 281 $ 30.5 $ 3141 $20.9 $0.0 $0.0
Sm;og:;mz::}ncg?rgf;;nw includes sizable non-cash interest expense related to PIK interest payable lo previous owner. ? Includes NRG, Capintec, AWST, Biodex, Dosimelrics, and Sun Nuclear acquisitions. * includes Premium Analyse and Selmic acquisitions. 41



Non-GAAP Reconciliation

M MIRION

Return on Invested Capital & Free Cash Flow Conversion

PF FY2021E ROIC

Calculation of FY2021 Return:

FCF Conversion

FY2018 FY2019 FY2020 FY2021 FY2022 FY2023

Adjusted EBITDA $1030 $111.3 $1146 $1515 $1787 $2051
(-) Maintenance CapEx (4.9) (4.9) (7.8) (6.5) (10.3) (9.4)
Gl EEi e $981 $1063 $107.0 $1450 $1684 $1957

Maintenance CapEx

PF Adj. EBITDA $172.4
Less: Depreciation (24.5)
Less: Maintenance Capex (8.1)
Less: Cash Taxes (17.0)

FY2021 Return $122.8

Calculation of FY2021 Avg. Invested Capital:

Avg. Net Working Capital $157.0
Plus: Avg. Net PP&E 103.1
Plus: Avg. Accumulated Depreciation 97.0

FY2021 Avg. Invested Capital $ 357.2

Calculation of FY2021 ROIC:

FY2021 Return $1228
Divided by: FY2021 Avg. Invested Capital 357.2

FY2021 ROIC 34.4 %

Source: Management estimates

Cash Conversion 953% 956% 934% 957% 943% 954%
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Nuclear Market — Build-up of Growth M |MIRION
Strong New Build and D&D Activity Driving Growth Despite Stable Installed Base

Mirion Adj. % of Forecasted
Revenue Rev‘;nuez Market Growth Key Growth Drivers
2021E Rate!
« Installed base expected to be flat / slightly up with strong new build activity offsetting
Installed Installed b d to be flat / slightl ith build activity offsetti
o) gase - $206 ~77% 0-2% accelerated plant decommissioning
ngoing
y Revenues = Mirion expects to grow in-line with the market
\ + Growth is driven by an acceleration in the retirement of aged NPPs, especially in the US,
~T9, -1
@ D&D 1o T% 3-3% UK and parts of Asia
+ New build growth driven by construction in China, UK, Hungary, Finland, Turkey, Egypt
and Russia
+ Mirion targets ~500 bps of new build market outgrowth
e)' New Build $42 ~16% 9-12% ~70% of Mirion’s projected new build revenue for the next 5 years is currently in firm
backlog

For the remaining 30%, Mirion has ~§450mn of revenue in active bid pipeline
~65 new NPPs are forecasted to commence construction in the next 5 years

Total $267 100% 2 - 4%

Mirion targets 100bps+ of annual nuclear market outgrowth primarily driven by new build

Source: Management estimales, Global Consutting Firm
! Represents CY2020t0 CY2026. 7 Represents % of Minon Adj. Revenue 2021E. ? Represents blended market growth rate weighted by the Miron 2021E adjusted revenus. 44



@ Flattish Installed Base - New Builds Offsetting Plant Shutdowns LA

NPP in Operations (#) Mirion NPP Revenue Drivers

Overall nuclear plant installed base is expected to be flat / slightly
up over the next 5 years

45T 454 456 460
447 450 445 453453454
440440440 440438 442 435 434 , -1 436 438 4

New plants commencing operation are expected to offset / slightly
exceed plants entering D&D

Nuclear generation capacity forecasted to grow modestly over time
but to decline as a % of electricity generation by source

Nuclear — Electricity Generation (TWh)

B L2
P

& @ oS ® g% 98 S g® g S K
& PP o N Q¥ B 5 o5
‘1,’19‘19"19 q,Q’ ° g

Q
e “PQW‘I‘]S"LQ

v o
Electricity Generation by Source (%)

= Renewables = Nuclear m Natural gas u Oil u Coal

38
2

2010 2019 2030 2040 2010 2019 2025 2030 2040

Source: Intemational Energy Agency (Worid Energy Outiook 2020), Global Consulting Fimn, Management estimates 45



TECHNOLOGIES

€@ D&D Market Expected to Grow +3% to +8% M MiRION

Decommissioning and decontamination represents a growing area of opportunity for radiation monitoring products as aging and
inactive plants are decommissioned and replaced with new builds and through management of growing nuclear waste stockpile

Number of Plants in Decontamination & Decommissioning D&D Market Development ($mm)

B USA with largest amount of
79103 77.102 75-102 expected plant shutdowns

75-90 7-8 (includes aging fleet with
[ 78 | 6894

75-85 unprofitable plants)
e

e [EH m
— 23-26 19-22
4§
H 26.28 22-25
24

$80-110

® UK with largest share of

=

m expected EU shutdowns (~15

E plants) as the operating fleet
ages and passes initial license

H extension period

2020 2021 2022 2023 2024 2025 2026 2027 2028 2029 2030

=Europe wUSA s=Asia =Russia = Other =201F 2020 2026

D&D Growth is driven by an acceleration in the retirement of aged NPPs

Source: Global Consulling Firm
Note: Includes plants shutdown dering last 10 years. ! Low 2017 markel size due to only 5 shutdowns in the lasi five years 46



9' New Build Market Driven by Announced Projects

MIRION
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M

Strong New Build Activity Supported by Large Backlog

Acceleration in New Build Activity Mirion New Build Revenues

New NPPs Commencing Operations (3 Year Moving Average)

| |

—Plants Commencing Operations (3Y MA)

Number of NPPs
(=2} (=]

Mirion is well positioned in all reactor types and enjoys strong long-
term relationships with all the key suppliers (e.g., Rosatom, EDF,
Westinghouse and CNNC)

Mirion’'s MOU with Rosatom positions Mirion to win in supplying
equipment for exported Russian reactors

Mirion targets ~500 bps of new build market outgrowth

— ~70% of Mirion's projected new build revenue for the next 5
years is currently in firm backlog

— For the remaining 30%, Mirion has ~$450mn of revenue in
active bid pipeline

— ~54 new NPPs were under construction at the end of 2020 and
65 new NPPs are expected to be built in the next 5 years. This
implies a rate of 13 new constructions per year vs. ~6 new
constructions per year during 2016-2020.

New build market outlook has high visibility

Source: Management estimates, Global Consutting Firm
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History & Outlook for Nuclear Power Plants M | MIRION

Nuclear Power Drivers of Demand Electricity Generation by Fuel Source’

Geopolitical

Dynamics

Grid Stability

Economics

Carbon emissions: Initiatives to reduce carbon emissions and
contributions of fossil fuels to fight climate change

Energy independence: National security issue for many
countries; Nuclear is not reliant on short-term supply like other
sources of baseload generation

Diversification of fuel mix: Nuclear contributes to a stable,
diverse and secure electricity generation grid

Nuclear power is the only readily available large-scale alternative
to fossil fuels for production of a continuous, reliable supply of
electricity

Abundance of naturally occurring uranium makes nuclear power
attractive from an energy security standpoint

Nuclear fuel supply chain is fully independent from supply chains
of other forms of energy such as oil and gas, mitigating fuel
supply risk

Carbon emission reductions are encouraged through various
forms of government incentives and trading schemes
Nuclear offers a compelling value proposition relative to other
sources of energy

Source: Word Nucliar Asseciation, Globa Consulting Firm, IEA

* IEA World Energy Outiook 2018

18.7
15 //
- 103

9 - / 91
12 / )
. H
ol .
2017 2025 2030 2035 2040
Coal —0il Gas Nuclear Renewables

! Significant growth in new plants !
] coming online driven by China H

"5 "6 17 "8 "9 20 21 '22 23 24 ‘256 26 ‘27 28 '29 ‘30
mChina mwEurope wAmericas = Other'
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Lifecycle of a Nuclear Power Plant M MIRION

Decommissioning &

Construction Operation Decontamination
B Typical 3-5 years 40-80 10+ years
Mirion sales years
lifecycle

Mirion prod i lled during ion are Mirion's products are essential for safety of During d issioning, Mirion p are
ial to the safe & effecti P ion of personnel and materials from radiation and ypically p by the D&D op ,and are
plants ing the i ion of the plant and used throughout the D&D process
core
Over 8+ categories of products sold include: Example products and services sold during D&D
1. Surveillance & imaging systems. Exazf;n'z;’;idf;;?:;;‘::phcad during the include:
2. Electrical penetration assemblies pe ~ P . . 9. Gamma waste assay systems
3 Inccre deiaciome & Sofiwars 5. Surveillance & imaging systems 10. Cameras to support dismantling
4. Detection portals 6. Electrical penetration assemblies «  Measurement & experlise services
7. In core deteclors & software «  Health Physics Products (Desimetry, C&C)
8. Detection portals » Perimeter/Environmental monitoring

= Alpha/Beta and Gamma Spec

Source: Market i i Global C i i 49




Mirion Equipment is Integrally Involved Throughout the Entire (W \ i LA,
Nuclear Plant Life Cycle

Mirion Products Sold During Each Stage in the Life of a Nuclear Power Plant

®  Mirion's installed base in nuclear covers ~90% of

reactors worldwide and 100% of reactors in Pre-Construction 38"%5“““"’“
China : : (3— Iyears)
B Once installed, Mirion enjoys significant
incumb d ges given safety, regulatory B Penetrations Plant Operation
and qualification timing concemns ®m  Neutron flux detectors D (40-60 years) Neutron flux detectors
- - Radiation monitoring systems
®  Visibility into installed base provides transparent B Radiation monitoring systems

Electronic dosimeters
Passive dosimeters

views into replacement cycle &) L]
B Radiation monitoring

®  Significant lifetime revenue opportunity at each R
systems revamping

L]
plant (~$60mm - $80mm) Recommissioning % Nuclear Power Plant
B Camera systems (5 yea I‘S) Life Cycle Radiochemistry lab

-
]
]
[ ]
B Contamination & clearance monitors
]
L}
=
]

®m  Replacement detectors NDA systems
®  Contamination & clearance Decommissioning Handheld radioprotection equipment
monitors (10 years) Camera systems
lllustrative Revenue Opportunity for Mirion Across NPP Lifecycle (1) I $60mm-$80mm

Hi{:)kf)%‘czgénigxexa_eccalﬁd i revenue opportunity per |
i | Currentaverage | N AP1000 remctor | 80

8 construction phase o
g i revenue apportunities | age ofexisting g
E ¢ i “.global reactors | 60 _§
EE 4 i 40 55
54 a =z
3 al
E 2 ‘N 20 3
. H LiLL.)i L.l Il :

0 (Malannnnmnnallunalillclaalln. snlonflalantallanllatonnnllacecanaanaan ®

1] 5 10 15 20 25 30 35 40 45 50 55 60 65 70 75 80

Plant Operation / Recommissioning Decommissioning

* Reprosents a typical 80-year NPP life cycie of a 3rd : i P1000 design, ranging through issioning: char is meant fo provide insight inta general scale and timing of expected revenue during liefime of a reactor. 50



Nuclear Power vs Other Sources

Nuclear is an important part of existing energy supply

™ MIRION
TECHNOLOGIES

The Case for Nuclear Power Nuclear Expected to Have Low Cost of Operation vs. Other Sources

®  NFPs have high capex to build but relatively low cost to operate (lowest LCOE vs
dispatchable electricity sources)

B Renewables remain an inadequate substitute for baseload power

— Intermittent / typically only provide electricity 30% to 50% of the time, much of
which is unpredictable

— Cannot be used for load-management planning because not available around the
clock

B Potential for supply interruptions and sudden electricity price increases from over-
reliance on any one fuel source

— Gas (pipelines and ocean transport)
— Coal (rail, barge and ocean transport)

®  Nuclear fuel supply is fully independent from supply chains of other forms of energy
such as oil and gas, mitigating fuel supply risk

®  Nuclear power is not reliant on short-term supply like other sources of baseload
generation and reduces dependence on overseas imports of fossil fuels

®  Coal retirement driving need for replacement of baseload capacity

Source: IEA, Global Consuting Firm
! Levelized Cost of Energy.

2250 Fossil Fuel  Nuclear Low-Carbon Technologies
;zuo
8 150
: 1™
=2 100
g 50
3 0
k- =g ‘5 E 'E = = 7 wr " 2 a
F 6 § 8 25 % zfzzs E_ v o+ B &
Q 5 = & .= g - ]
o 2 T 2= B 5¢ ES £5 S5sels £ 8
2 2 2, 2 °E g% O BESEEZ §
@ . 5 A g [5R-] ¥ ETI&"Ts&d @
<] 5 2< Q € 2 2 2
Z O L] H
[:4
S &
Comparison of Various Fuel Sources
Renewables

Combined Cycle Gas yemmm———— 1

Turbine (CCGT) Coal Wind Solar Hydro ' Nuclear |
Baseload v v x [ VoV
Capacity v v x x v i’ v i
Low Emissions ® x v v v i i
Ability to Add Additional Capacity v v v '
Large-Scale Quiput v v v x v : v i
Protected from Fuel Supply " *® ® v i v E

Interruption



Upside from Growth in Small Modular Reactors M | MIRION

New technology in small modular reactors expected to be a source of significant market growth

® Small Modular Reactors (SMRs) offer a solution to the cost overruns, construction delays and
safety concerns that have impacted traditional NPPs $10.4

m Standardized designs constructed with pre-fabricated modules that are transported by truck or hol"c’
rail to installation site AL
— Produces up to 300MW per module versus 1,000MW+ for traditional reactors

B U.S. NRC approved first design (NuScale) in
September 2020. NuScale has subsequently
received $1.4bn federal funding to begin construction

— Several designs under licensing review by the
NRC with plans for U.S. deployment by late
2020s

— World's first SMR began commercial operation
in Russia in May 2020

Mustration of Rolls Royce SMR reactor module

Value Proposition

Modular design and factory Shortened construction period Small, contained, modern

Require less frequent fuelin
construction enables lower cost allows SMRs to be brought online designs offer increased nuclear "] gl 9

than traditional NPPs and can be
installed in remote locations

of installation per installed more quickly and begin safety over traditional large NPP
capacity than traditional NPPs generating returns for investors designs

Source: Intemational Atomic Energy Agency, Ermargen Research 52
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Supportive Medical Industry Fundamentals M MIRION

. . Global Population Forecast
+ Market is large, technologically fragmented and

Large Global consists of many sub-markets/niches [People (bn)
9.0
Market « Market is global as medical needs are not linked to a
specific geography 85 84
807 76
* Growth primarily driven by technological / medical .
: advancements, aging population in developed 75
Attractive . H ) N
Growth countries, population growth, increasing standards of 70 4

care in developing countries, rising prevalence of
cancer efc.

2018 2019 2020 2021 2022 2023 2024 2025 2026 2027 2028

Number of Persons Aged 60 Years or Over by Development Group

| Population aged 60 Years or over (mm)

* Medical device companies typically have 20% to 30%

9 i 2,500 i
Highly Profitable LU ;
. . 2,000 :
+ Regulators have not contained market profitability '
1,500 3
1,000 ]
. . . 500
* Medical needs are stable and not linked to economic
swings 0
1980 1890 2000 2010 2020 2030 2040 2050
+ High level of government regulation increases stability ® More Developed Regions Less Developed Countries (excl. LDCs)

W Least Developed Countries (LDCs)

Source: Mirion, Technavio, United Nations 54



Radiation Therapy Market Overview
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Growing awareness about the benefits of Radiation Therapy for cancer treatment and increased cancer patient population are the key

drivers of the radiation therapy market

Radiation therapy market is expected to be valued at $7.1 billion in
2020 and is projected to grow at a 5.7% CAGR during the period of
2020 to 2025

The emerging markets, growing government and private investments
to meet the increasing demand for cancer treatment, and the
improving reimbursement scenario are expected to present a wide
range of growth opportunities for market players

In U.S., 3.05M patients received
radiation therapy in 2016, which is
expected to increase by ~37% reaching
4.17M by 2040

Key Market Themes in Software RT QA

*  The market for RT QA software is growing rapidly, and is estimated at
~$50M in 2019 and ~20% CAGR "19-'24, driven by continued software
adoption and uptake in software models

Overall, healthy mid-to-high single digits growth expected in core QA
market

+  Software with very positive outlook; adoption increasing globally,
driven by enhanced oﬁermg and clinics' gI‘OW'II'Ig appetite for software
solutions

Hardware expected to grow low single digits; some headwinds in
Patient QA from software substitution, while Machine QA largely
shielded

China expected to experience the fastest growth fueled by population,
use of radiation therapy and software growth

Source: Global Consulling Firm

Increased cancer patient population

Global number of new cancer cases is
expected to rise by about 70% over the
next two decades

Technological advancements in the
field of radiotherapy

Constant technological advancements in
field have led to growth in the
radiotherapy market in the past years
and will continue to do so

Aging population

Total population aged 60 years or above
reached over 962 million in 2017, and is
expected to increase to 2.1 billion by
2050, driving the incidence of various
chronic diseases, including cancer

Level of

k fi
importance Largest market with fragmented

market of small, more
cost-conscious private clinics
Spending driven by LINAC
replacement cycles mainly with
continued software adoption

High

Dominated by large hospitals
organized in socialized healthcare
Spending set by government
budgets giving more leeway to
adopt software earlier

China lagging in adoption of
software indicating growth
opportunity
Low density of LINACs per
population gives overall whitespace
for market growth

Overall low penetration of radiation
therapy and software adoption
across emerging markets

APAC
I/ RoW

@ Low
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Radiation Therapy Software Market Overview

) ‘ MIRION
TECHNOLOGIES

Double digit growth globally, with license spend growing faster than capital spend as installed base grows

Global LINAC install base
~16.5k LINACs

Global LINAC install base
~14k LINACs

Global software adoption (% of LINACs)
23% (+4 p.p. vs. 2018)

Global software adoption (% of LINACSs)
36% (+5 p.p. vs. 2023)

Annual license spend Capital purchases Annual license spend Capital purchases

Annual license price
~$12k / LINAC

Capital purchase price
$85-90k / LINAC

Annual license price
~$7k / LINAC

Capital purchase price
$55-60k / LINAC

2019 capital spend
~$28M

2024 license spend
~$59M (+23% CAGR)

2024 capital spend
~$59M (+16% CAGR)

2019 license spend
~$21M

Total 2019 software market: $50M Total 2024 software market: $110-120M (+20% CAGR)

LINAC base: Growing ~3% globally; flat to slight growth in
US, EU; some geographies growing faster (e.g., China ~7%)

Software adoption: growing significantly globally
—  Slower growth in more mature markets (US, EU)
- Higher in geographies currently lagging (e.g., China)

Spend per LINAC: Two main sources of revenue increases
— Annual licenses for existing software installations
—  One-time capital purchases for new software

Prices: increasing due to continued uptake of new software
meodules, and moderate like-for-like pricing

— In 2019, 50-60% uptake of available modules

- In 2024, 70-80% uptake of available modules, and
expected new modules coming to market

Total software spend increasing ~20% per year

As existing software base grows, annual license revenue
increases as a share of total revenue

Source: Global Consulling Firm
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Dosimetry Market Overview M MIRION

Global dosimetry market expected to grow at 3-4% annually

Market Dynamics Number of Procedures Requiring Dosimetry to Remain Flat
Total addressable market for medical dosimetry services is US Procedures Europe Procedures

~$290m with US contributing ~3130m and Europe contributing +1% 0%
Overview ~$120m, rest mainly Japan b

« Expected growth 3-4% driven by volume increase and average

annual price increase

« Volume increase — number of healthcare workers exposed to
radiation has 1-2% CAGR through 2026, supported by the
following underlying drivers:
- ~2% CAGR in cancer cases

2019 2026 2019 2026

Market Growth
Drivers - ~1% CAGR for non-invasive treatment procedures

— ~1% CAGR n overall healthcare workforce, in US and Healthcare Industry and Oncology Expected to Grow at 1-2% CAGR
Europe

+ Price increase — standard annual price increase of ~2-3% Number of New Cancer Cases Number of Healthcare Workers

+ Market is already highly penetrated

—,’:-fo_n_’_.-v 1%
Enterprises largely aware of regulations and benefits of 21 ,_..——-""'f: 8

dosimetry 18 16
+ SMOP customers have less need for personal dosimeters

Penetration

+ Extensive dosimetry regulations already in place in both the US
and Europe

+ Customers and competitors alike do not expect future increase 2019 2026 2019 2026
in regulation around personal dosimetry

Source: Markel pasticipant interviews, National Cancer Instifufe, Market Reports, US Bureau of Labor Statistics, EU Census. Global Consulling Firm 57



Nuclear Medicine Market Overview M | MIRION

Nuclear medicine is a fast growing and highly attractive market with stable demand and high barriers to entry

Overview Market Drivers

Nuclear medicine involves the application of radioactive substances in the diagnosis and Expanding applications of molecular imaging (especially within the PET market) and the
treatment of diseases increased development of therapeutics radiopharmaceuticals

— Key applications include cardiology, oncology and neurclogy - Government regulations on the management of radiopharmaceuticals and funding for the

- Market segments include diagnosis equipment, radiopharmaceuticals and dose development of new techniques

storage and measurement « Growing cancer patient population

Nuclear medicine market is expected to be valued at $8.4 billion, with diagnosis equipment
accounting for $2.9bn and radiopharmaceuticals for $5.1bn

— Morth America accounts for ~35% of global market

Nuclear Medicine Market Forecast ($ Select Market Players
5 . . Dose Storage Market

SPECT Thyroid Uptake Systems Patient Dosing
SIEMENS
Healthineers -~ M MiRioN m MIRION
£ oo (Capintec, Biodex) (Capintec, Biodex)
PHILIPS TS -, nuvia
- Digirad
Mediso P s il ., ot LEMER p,q?(
HiLabs
2020 2025 [in I o IR DICOMECER

Source: Global Consulling Firm 58
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Space and “Big Science” Offerings Leverage Mirion’s Unique
Cutting-Edge Technology

nal Commercial Applications Across Other End Markets

Mirion’s custom-designed solutions have been
used in some of the most important interstellar

scientific voyages through the Solar System over
the last three decades

+ The extreme levels of sensitivity required in space
experiments force Mirion to devise new detection
technologies and processes to support the mission,
which are then applied to other product lines

+ Mirion products are often specified in research
papers and manuals, creating premier branding with
leading universities and research institutions

+ Significant technology spillover from space and “big
science” in the core sensor technologies of High
Purity Germanium (HPGe) and Silicon

— First rugged, compact, portable electrically
cooled HPGe detector came from the Mars
space mission — core technology ultimately
utilized in AEGIS product line

- Extreme Silicon drift diode (SDD) devices with
very low background were needed for space
migsions — core technology utilized in “X-PIPS 7-
Element SDD Array” product solution, which was
marketed to synchrotron studies driving
differentiation and share gains in that market

ACE| 1997 BEPICOLOMBO | 2018  MESSENGER | 2015 CHANG'E 4 2019 NO | 2016 NEW HORIZONS | 2015
Rectanguiar segmented  Telescope of § circular Square poelated PIPS Rectangular el bl PIPS
PIPS detectoran the  PIPS detoctors of different  detector. Mission o sagmented PIPS PIPE deiackor, dnibttor on he PEPSE
SEPICA instrument. sizes on the BERM probe. understand Mercury, least-  detectors. First lander Mission o reveal the  instrument. Mission to take
Mission to sample low-  Europe's first mission to explored of the lerrestrial — on the far side of the origin and evolution_ precise measurements an
:::ﬁénﬁmmﬁ Mercury. planets. moon. of Jupiter. Pluto.
galactic particles. [ EQUATOR § | 1967 ] MARS CURIOSITY | 2012
-~ Circular PIPS detectors, f Pixel PIPS detector coupled to
| Mission designed to study / scintitators on the RAD
| Earth's magnetic envilonment | instrument. Mission to explore
| above the equator. ! and gquantitatively assess the
| — / surface of Mars.
| DOUBLE STAR | 2004 /
| Rectangular PIPS detectors. |
Double satelite mission ta |
Study the effects of the Sun
on Earth's environment. /
| _—
\ \ /
€ e
MERCURY MOON NEPTUNE  pLUTO
HERHS EARTH .ﬁ JUFIFER SATURN
— —_—— = — URANUS
TSR ORETER ORBlTERlE&D PAMELA | 2018 VAN ALLEN PROBES | 2012 ‘; SURT 200 EETTENR
" ‘ uare segmented PIPS el PIP! r. MARS ODYSSEY 1 INI| 201
EPT & HET - circular pixel PIPS ::em:?im satelite- :ﬁm’ﬁm u.gs\;::ﬁ:n On board spacecralt, Gamma- Several circular, square ULTIMA
Salclcnon PO preke. based experiment Radiation Bets. ray Specirometer (12 kg)  and rectangular PIPS THULE
Segmented PIPS deleclor (annuler dedicalsd to the HEF Mission lo  detectors on the MIMI

segment) on the SWA nstrument.
Mission to expiore the inner haliosphere
and the effiects of solar activity on i

SOHO | 1985

Several circular, square and rectangular
PIPS detectors on the ERNE instrument
Space-based observatary for viewing and
investigating the Sun from its core,
through its atmosphere, out o a distance
ten times beyond the Earths orbit

detection of cosmic rays.

STEREO | 2008
Trapezoidal segmented
PIPS detector on plastic
instrument. Mission to
study the Sun and the
nature of its coronal mass
ejections (CMEs).

PROBA V SATELLITE| 2013
Segmented PIPS telescope
detector on the EFT instrument
Mission to survey space
radiation leveis

MMS SPACECRAFT | 2015
Rectangular pixel PIPS
detactor. Investigates how the
Sun's and Earth's magnetic
fiekds connect and disconnect.

study elemental composition
and radiation on Mars.

MARS EXPRESS| 2003
Several circular, square and
rectangular PIPS detectors
on the Aspara instrument.
Mission to characterize,
phatagraph. and map the
surface of Mars

instrument, Mission to
explore the wonders of
Satum and its family of
icy moons.

NEW HORIZONS | 2019
Rectangular pixel PIPS
detector on the PEPSSI
instrument. Most distant
object ever explored.
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Summary Consolidated Statements of Operations & AL
Comprehensive Loss

Years Ended 30-Jun

(In thousands) 2020 2019 2018 2017
Revenue $478,141 $440,062 $444,087 $429,076
Cost of Revenue 281,183 251,909 275,664 292,773
Gross Profit $196,958 $188,153 $168,423 $136,303
Operating Expenses

Selling, General and Administrative $158,069 $145431 $153,780 $162,019
Research and Development 15,869 13,998 19,344 23,414
Total Operating Expenses $173,938 $159,429 $173,124 $185,433
Income (Loss) from Operations $23,020 $28,724 $(4,701) $(49,130)
Other Expense (Income)

Interest Expense $149,234 $143,493 $128,943 $117,794
Loss on Debt Extinguishment - 12,787 - -
Foreign Currency (Gain) Loss, Net (606) (3,195) 5,268 4,354
Other Expense (Income), Net (1,040) 1,861 1,639 (70)
Loss Before Benefit from Income Taxes $(124,568) $(126,222) $(140,551) $(171,208)
Benefit from Income Taxes $(5,526) $(4,206) $(36,812) $(11,246)
Net Loss Before Noncontrolling Interests $(119,042) $(122,016) $(103,739) $(159,962)
Income (Loss) Attributable to Noncontrolling $17 $(49) $(327) $42
Net Loss Attributable To Mirion Technologies (TopCo), Ltd. Stockholders $(119,059) $(121,967) $(103,412) $(160,004)
Other Comprehensive Income (Loss), Net of Tax

Foreign Currency Translation, Net of Tax of $78, $291, ${96), and $(18) Respectively $(9,335) $(15,017) $11,995 $10,756
Unrecognized Actuarial (Loss) Gain and Prior Service Benefit, Net of Tax of (§48), $466, $393, and $(271) Respecti 31 (1.540) (90) 432
Other Comprehensive Loss, Net of Tax (9,304) (16,557) 11,905 11,188
Comprehensive Loss $(128,363) $(138,524) $(91,507) $(148,816)

Saurce: Audited Mirion financials 62



Summary Consolidated Balance Sheets M MIRION

ECHNO GIES

Balance Sheet as of

(In thousands, except share data)

‘Cash and Cash Equivalonts 3118377 $35,804 333,076 336,347
Reatricted Cash 1145 1400 2002 1
Accounts Recordable, Net of Allowance for Doubtful Accounts. o2 99,126 110,476 118,144
Costs in Excess of Billings on Uncompieiod Conbiacts 58,548 56,935 48836 27,014
Imvertories 0,168 20,318 #2010 79,858
Dofemred Gost of Rovenus 6520 3008 2049 2586
Propaid Expenses and Other Currents Assots 17404 15612 16422 16,773
Total Current Assets $380,453 $301.231 $296,680 $2832,608
Property. Plart, and Equipmont. Net $75.230 $65.750 364,074 70,555
‘Goodwill 522642 511,585 7T 510,759
Intangible Assots. Net 248305 267 627 203N 376,002
Restricied Cash 525 385 e sa2
Other Assats TA4S 9,935 8981 9276
Total Assels $1.244,800 $1.166,543 $1.208,702 31,243,802

Liabiliies and Stockholders’ Deficit
Current Liabilities

Accounts Payable 3366 $38,752 42113 337,050
Dofemed Contract Rovenus 39557 40,793 47.981 43,095
Notes Payabl to Related Partios, Current - - 10,406 10,406
Notes Payable to Third-Farties. Cumrent 41067 10.500 13834 13,787
Accrued Exponsas and Other Curront Liabios 84,172 52,161 70892 B745
Total Current Liabilities $183.462 §143 206 $185.326 $171,383
HNotes Payable o Related Pares, Hon-Current 3987,060 365,182 5783586 704,071
Motes Payabla ta Third-Partios, Non Curront 668769 579612 s45.891 544,379
Inforest Accrued on Notes Payable o Related Paries 56469 50272 44,600 38778
Defemed Income Taxes and Other LisbiiSes 1558 85412 97087 147788
Total Liabilities 51,960,318 51743 684 51,657,360 51,606,400

Commitments and Contingencies
Stockholders’ Deficit

A Oxdinary shares, 30.01 pominal value, 3,000,000 shares aushosized, 1,483,755 issued and outstanding at June 30, 2020: June 30,

2018; June 30, 2018; and June 30, 2017 b A e b
& Ordinary sharos, $0,01 porminal valus, 7,000,000 5353970 Juna 30, 2020; Juna 30, s - s 5
2019, June 30, 2018: and June 30, 2017
Addiional Paicin Capital 7567 73 7308 7095
Accumiated Dofit 729.661) (610:602) 1498,635) (305.223)
Accumuated Othor inzomo 4118 13419 20576 18071
Mirion jes (Topco), Lid. Stockholders' Deiclt 3717,310) 3(509,775) Sia51,262) 335,368
ing Intarsts 2.1 $2.654 $2.624 $34%0
Total Stackhoiders’ Dencit 715,718 $(587,141) S(443,658) 1356,508)
Total Liabilities and Deficit $1.244,600 $1.156,543 $1.208.702 $1:248.802

Source: Audited Mirion financials 63



Summary Consolidated Statements of Cash Flows o AR

Operating Activities
Mot Loss Bafore Noncontrolling Inorests $(119,042) ${122.016) $(103,739) 3{159,962)
Adjustments to Reconcile Net Loss to Net Cash Provided by Operating Activities
Acerual of in-Kind Intowest on Notos Payablo fo Related Partios $107,670 98,622 $05,9% $76,702
Dopreciation and Amortizasion Expense 68,400 69,456 77014 82006
Share-Based Compensation Expanse 228 108 73 162
Loss on Dobt Extinguishement - 12787 - -
Amortization of Debt Issuance Costs 2644 3,505 4,068 4111
Provision for Doubiful Accounts 560 549 (947) 118
Imventory Obsolescance Write Dewn 1,806 48 3,730 300
Change in Defoed Income Tares. (15457 (16.108) “B.510) 1z180
Loss on Disposal of Froperty, Plant and Equipment 378 1476 2648 1,161
Less (Gain) on Foroign Cumuncy Transacticns. (1.737) 2,658 2484 2008
Other (983 (228 a75 1,160
Changes in Operating Assets and Liabilities
Accounts Reconable 33814 310,644 si0,7a7 $(17.7T15)
Costs In Excess of Billings on Uncompleted Contracts (2877) (B.145) 22,142 15,067
Inventaries 4250 (7.800) (6.002) 13283
Deferred Cost of Revenue (3.485) (164) 20 7.556
Propaid Expenses and Oihor Current Assots (1.751) el 685 (778}
Accounts Payable (2450) (2.692) 4,356 (1.853)
Accrued Expenses and Omer Curent Liabilies. 7338 [RERES] 2,365 (46, 586)
Dofered Conlract Rovonis (1,720 (B.351) 4551 (3792
Other Assots and Othor Liabiises, Net (8.372) (4.733) _(3.100) {318)
Wet Cash Provided by (Used in) Operating Activilies $39.314 314,095 $15,482 S{17,668)
Investing Activities

isitions of Businesses, Net of Cash and Cash Equivalonts Acquitod HE5E77) 5(9.091) = 22241
Purchases of Property, Plant, and Equipment 14,117) {ZATHY 5.575) H7.501)
Purchases of !l.“!' l}ﬂl! (2.958) (3,
L L D e T T 3{76.567) 5(25,566) 312,533 LiESEL
Financing Activities
Borrowings from Notes Payable to Thind-Patios, Mot of Discount and Issuance Costs 590,833 $596.790 - 58,000
Principal Repayments (13415 (560.179) $(4.074) (5.358)
Doferred Financs Costs 1,167 (B.054) o -
Borrowing on Revolving Tem Loan 0,000 - - -
Payment on Revoiving Term Loan (45.000) (13.000) - -
Payalf of Revolving Torm Loan, Not - - - -
Payment of Goatingent Considerations. (2000) - - -
Contiibusion from Noncontrosing interests - 158 - .
Distribuions fo Hencontroling ntesests. 59y (99) 1308) .
Dividornds. - @n (223 2
Bormowings from Related Partios. - - - 416

- - - 576

Het Gash Provided by (Used in) Financing Actvit 118,128 316,647 {5403 53,681
Emect of Exchange Rate Changos on Cash. Cash Equivalents. and Rostncted Cash #395) $(7.364) 3a86 3(368)
Mot Incroase {Docroase) in Cash, Cash Equivalents, and Resiricied Cash 82478 1712 12,068 (3,545)
Cash, Cash Equivalents, at Boginning of Year 7569 35,857 37,925 21470
Cash, Cash Equivalents and Restricted Cash at End of Year $120,047 337,569 335 857 537,925

Source: Audited Mirion financials
Mote: For comparability, 2018 and 2017 Statements of Cash Flows adjusted for ASU 201618, Statement of Cash Flows (Topic 230): Restricted Cash adopted 1-Jul-2018. 2018 and 2017 cash flows adjusted fo include restricted cash balances 64



Implied Ownership and Returns at Various Prices M |MRIoN

TECHNOLOGIES

Share Price: $ 6.00 $ 8.00 $ 10.00 $12.00 $ 14.00 $16.00 $ 18.00 $ 20.00

SPAC Public Shares 75 75 75 75 75 75 75 75
SPAC Public Warrants - - - 1 3 5 T T
SPAC Founder Shares® - - - ] 13 19 19 19
SPAC Founder Warrants - - - 0 2 2 3 4
PIPE Shareholders 90 90 a0 90 90 90 90 90
Previous Owners and Management Rollover Equity 39 39 38 39 39 39 39 39
Post-Money Equity Value $1,224 $1,632 $ 2,040 $ 2,637 $ 3,099 $ 3,687 $ 4,187 $ 4,663

Implied Returns ($mm):

lllustrative IPO Investor 1-Year Return (%)> (40)% (20)% 0% 21 % 46 % 71 % 96 % 118 %
lllustrative PIPE Investor 1-Year Return (%) (40)% (20)% 0% 20 % 40 % 60 % 80 % 100 %
SPAC Founder Gain ($) (excl. PIPE Commitment)™* $(17) $(17) $(17) $ 62 $179 $ 321 $ 376 $ 430
lllustrative Founder 1-Year Return (%) (excl. PIPE Commitment)'* (100)% (100)% (100)% 366 % 1054 % 1890 % 2210 % 2631 %
SPAC Founder Gain ($) (incl. PIPE Commitment)"® $(97) $(57) $(17) s 102 $ 259 $ 441 $ 536 $ 630
lllustrative Founder 1-Year Return (%) (incl. PIPE Commilment)"‘ (45)% (26)% (8)% 47 % 119 % 203 % 247 % 290 %

Implied Ownership:

SPAC Public 36.8 % 36.8 % 368 % IB% 354 % 348 % 35.2 % 3IB1%
SPAC Founder (excl. PIPE Commitment)' - - - 341 6.3 92 9.4 96
PIPE Shareholders 441 441 441 426 40.7 391 387 86
of which is SPAC Founder PIPE Commitment 9.8 9.8 9.8 9.5 9.0 87 8.6 8.6
Previous Owners and Management® 181 19.1 191 184 176 16.8 16.8 167
Total 100.0 % 100.0 % 100.0 % 100.0 % 100.0 % 100.0 % 100.0 % 100.0 %
Implied Dilution from Promote and Founder Warrants 0.0 % 0.0 % 0.0 % 3% 6.3 % 9.2 % 9.4 % 9.6 %
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Risk Factors

m MIRION
TECHNOLOGIES

Risks Rel: r Busi nd Indu:

= Qur global operations expose us to risks associated with public health crises and epqdem\ca!pandermcs. such as
COVID-19. The global spread of COVID-19 has created significant volatility, inty and
disruption, resulting in an of duration.

* We have incurred operating losses in the past and expect to incur operating losses in the future.
Qur financial performance may be variable.

«  Ifwe are unable to develop new products or enhance existing products to meet cur customers’ needs and compete
faverably in the market, we may be unable to attract or retain customers,

* Waeoperate in highly competitive markets and in some cases compete against larger companies with greater financial
resources.

‘Qur customers may reduce or halt their spending on our products and services.
= Qur sales cycles in certain end markets can be long and unpredictable,

= Our growth plans depend in part on growth through acquwsilions and these plans involve numerous risks. If we are
unable to make acquisitions, or if we are nat successful in integrating the technologles, aperations and personnel of

acquired businesses or fail to realize the d benefits of an ion, our may be ially and
adversely affected.

«  Many of cur products and services involve the i or of radiation and
the failure of cur products or services to perform to ification could ially and ly affect our business,

financial condition or results of operations.

‘Certain of our products require the use of radioactive sources or incorporate radioactive materials, which subjects us
and our customers to regulations, related costs and delays and potential liabilities for injuries or violation of
environmental, health and safety laws.

+  Weand many of our operate in a politically sensitive envi , and the public ion of nuclear
energy or radiation therapy can affect cur customers and us.

= Accidents involving nuclear power facilities, including but not llmllad to mtnnls similar to Fukushima, or terrorist acts
or other high profile events involving radioacti it and ad ly affect our and
the markets in which we operate and increase regulatory :equuemarﬂs and costs that uwld materially and adversely
affect our business.

*  Wehave, and we intend to continue pursuing, fixed-price contracts. Qur failure to mitigate certain risks associated
with such contracts may result in reduced margins.

‘We may not realize all of the sales expected from our backlog of orders and contracts, and amounts included in our
order backlog may not result in actual revenue or translate into profits,

la r Busin: tion:

We operate as an entrepreneurial, decentrallzed company, which presents both benefits and certain risks, In

particular, signi growth ina model may put strain on cenain business group resources
and our i which could ially and affect our business, financial condition and results
of operations.

A failure to expand our manufacturing capacity and scale our capabilities to manufacture new products could
constrain our ability to grow our business.

We rely on third-party manufacturers to produce non-core companents for certain of our products and services, If our
manufacturers are unable to meet our requirements, or are subject to unanticipated disruptions, our business could
be harmed.

We derive a significant portion of our revenue from i i sales and our op in foreign ntries are
subject ta political, economic, legal and other risks, which cauld materially and adversely affect us.

We rely on third- parly sales representatives 10 assist in selling our products and services, and the failure of these
to perform as d of to secure reg| Y where they are required to
do so could reduce our future sales.

If our suppliers experience supply shortages and pllm of commodities or components that we use in our operations
increase, our resulls of could be and y 3

Our reliance upon sole or limited sources of supply for certain ials or could cause
interruptions, delays and inefficiencies.

Because we compete directly with certain of our customers and suppliers, our results of operations could be
materially and adversely affected in the short term if these customers or suppliers abruptly discontinue or significantly
modify their relationship with us.

We derive a portion of our revenue from tracts with or their Such
are subject to increased pressures to reduce expenses. Government-funded contracts may also contain unusual or
more onergus terms and conditions that are not common among risk usto

audits, investigations, sanctions and penalties.

Any in the capital or funding of our
our ability to generate revenue.

could reduce our sales and impede

Many of our large have ies for late

A failure or breach of cur or our vendors” information technology, or IT, data security infrastructure, or the security
infrastructure of our praducts, or the di; Y or itation of defects or ilities in the same, may subject us
and our products to ility to i access and cyber\anacks and oand materially and
adversely impact our or our customers' business, financial i and
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Risk Factors
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Risks Rel: r Busi ration:
- Fal\uleto secure and protect our trade secrets or other ial or ietary i lien from di or
iation could ially and a y affect our business, and financial

+  Qur future success is dependent on our ability to retain key personnel, including our executive officers, and attract
qualified personnel. If we lose the services of these individuals or are unable to attract new talent, our business will
be materially and adversely affected.

- Ifwe or if our ing facilities do not continue to meet federal, state or
foreign manufacturing standards, we may be required to temporarily cease all or part of our manufacturing
operations, which would result in delays and lost revenue.

+ Qur , in particular in China, India and South Korea, could materially and
adversely affect our buslrl
« Qur and the of our | could be subject to natural and

or
manmade disasters and other business di which could ially and ad

increase our expenses.

ly affect our business and

Legal and Regulatory Risks

= We are subject to, or may otherwise be impacted by, a variety of federal, state, local and foreign laws and regulatory
regimes. Failure to comply with such laws and regulations could subject us to, ameng other things, penalties and
legal expenses which could have a material and adverse effect on our business, or such laws and regulations could
otharwise impact us, directly or indirectly, in a manner that has a material and adverse effect on our business.

We and our customers operate in highly regulated industries that require us and them to obtain, and comply with,
federal, state, local and foreign government permits and approvals.

= Changes in industry and
products or services,

We are subject to risks related to legal claims and proceedings filed by or against us, and adverse outcomes in these
matters may matesially harm our business.

= The ities and i 1("SEC”) has recently issued guidance on the accounting treatment of
warrants. Such guidance may require us to restate or revise aur financial statements, make new SEC filings or file
amendments to existing filings or amend certain provisions of our warrant agreement. The application of this
guidance may also result in a determination that we have a material weakness in our internal control over financial
reporting.

may increase our expenses or reduce demand for our

1 an i Ri: nt'd.)

Legal, political and economic uncertainty surrounding the exit of the United Kingdom from the European Union, or
Brexit, and the implementation of the trade and cooperation agreement between the United Kingdom and the
European Union could matesially and adversely affect our business.

Enhanced international tariffs, including tariffs that affect our products or components within our products, other trade
barriers or global trade wars or domestic preferences could increase our costs and materially and adversely affect our
business operations and financial condition.

We must comply with the U.S. Foreign Corrupt Practices Act, or FCPA, and analogous non-U.S, anti-bribery statutes
including the UK Anti-Bribery Act. Our or our sales representatives’ failure to comply with such laws could subject us
to, among other things, penalties and legal expenses that could harm our and and y
affect our business, financial condition and results of operations.

Legal compliance with import and export controls, as well as with sanctions, in the United States and other countries,
is complex, and i and could and impact our revenue and supply
chain.

Any failure of our products offerings could subject us to substantial liability, including product liability claims and
indemnification claims, for which we may not have adequate insurance coverage or could damage our reputation or
the reputation of one or more of our brands.

Any actual or perceived failure to comply with evolving data privacy and dala security laws and regulations in the
Jurisdictions where we operate, both inside and outside of the United States, could lead to government enforcement
actions (which could include civil or criminal penalties), private litigation or adverse publicity and could materially and
adversely affect our business.

Qur ability to compete successfully and achieve future growth will depend on our ability to obtain, maintain, protect,
defend and enforce our intellectual property and to operate without infringing, misappropriating or otherwise violating
the intellectual property of others.

We may need to defend ourselves against third-party claims that we are infringing, misappropriating or otherwise
viglating others' intellectual propearty rights, which could divert management’s attention, cause us to incur significant
costs and prevent us from selling or using the technolegy to which such rights relate.

Qur use of “open source” software could negatively affect our ability to sell our products and subject us to possible
IIligalIun,

Qure o our for the i «or ather violation by our products of
the intellectual property rights of others could require us to pay substantial damages and impose other costs and
fees.

We could incur substantial costs as a result of violations of, or liabilities under, environmental laws.

We do not control our suppliers, customers or business partners, and facts or circumstances that may occur as a
result of their actions or omissions could harm our reputation and sales.
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Legal and ul Risk:

= Some of our workforce is represented by labor unions in the United States and by works councils and trade unions in
the EU, and are covered by collective bargaining agreements in connection with such representations, Laber group

representation may lead to wmk that could ially and ly affect our business, including as a
result of a failure to a i i ]
The elimination or any i ion of the Pri Act's ir authority could have adverse

consequences for our business.

- Certalrl of aur products and software are subject to ongoing regulatory oversight by the Food and Drug
istration, or FDA, or equi 4 Y agencies in international markets and if we are not able to obtain or
maintain the necessary regulatory approvals we may not be able to continue to market and sell such products which
may materially and adversely affect our business.

= Modifications, upgrades and future products related to our products may require new FDA clearances or premarket
approvals and similar licensing or approvals in international markets. Such modifications, or any defects in design,
manufacture or labeling may require us to recall or cease marketing the affected products or software until approvals
or clearances are obtained

We are subject to federal, state, local and ir i laws and reg related to the violation of
which could result in substantial penalties and harm our business in the medical end market.

- reform legi could ially and
fu nancial condition.

y affect demand for our products, our revenue and our

If third-party payors do not provide sufficient ge and reir tok provi or if there is a
reduction in the number of patients with health insurance, demand for our products and our revenue could be
materially and adversely affected.

= Some of our products depend on our ability to source data from third parties who could take steps to block our
access to such data. Such blocking could limit the effectiveness of these products, increase our expenses or
materially and adversely impact our business.

Regulations re\ahad to "conflict mlnara\s may force us to incur additional expenses, may result in damage to our
business rep and may and y impact our ability to conduct our business,

la r Liquidity an ital R

If we cannot generate sufficient operating cash flow and obtain external financing, we may be unable to make all of
our planned capital expenditures and other expenses.

Our indebtedness could impair our financial condition and harm our ability to cperate our business.

Despite our levels of indebtedness, we have the ability to incur more indebtedness. Incurring additional debt could
further intensify the risks described above.

Restrictive covenants in our 2019 Credit Agreement and any future debt agreements, could restrict our operating
flexibility.

u currency rate could and affect our financial results.
Changes in our effective tax rate or adverse resulting from 1 of our income tax retums could
materially and adversely affect our results.

Risks Related to Ownership of Qur Common Stock Following the Busi C and Operating as a Public
Cempany

The price of our common stock and warrants may be valatile and subject to wide fluctuations
Wae have and will continue to incur increased costs as a result of becoming a reporting company.

Qur internal control over financial rep g has not been for pli with the required by
Section 404 of the Sarbanes-Oxley Act, and failure to achieve and maintain effective internal control over financial
reporting in accordance with Section 404 of the Sarbanes-Oxley Act could materially and adversely affect us.

Future resales of our common stock after the ion of the Busi C
price of our securities to drop significantly, even if our business is doing well.

may cause the market
Warrants will become exercisable for our commaon stock, which would increase the number of shares eligible for
future resale in the public market and result in dilution to our stockholders,

If securities or industry analysts do not publish research or reports about our business, if they adversely change their
recommendations regarding our stock or if our results of operations do not meet their expectations, our stock price
and trading velume could decline.

We may be subject to securities litigation, which is expensive and could divert management attention.
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Risks Rel: r Liquidity and | I A

= Upan consummation of the Business Combination, our parent company will be a holding company, its principal asset
will be its ownership interest in Mirion Technolagies (Topea), Ltd, and it will accerdingly be dependent upon
distributions from Mirion Technologies (Topeo), Ltd to pay dividends, if any, taxes and other expenses.

*  Some pr i of our izati and g; ling may deter third parties from acquiring us and
diminish the value of our common stock.

= Wemay be subject to certain ownership and voting power laws and regulmmns which may limit the ability al
stockholders to acquire our common stock, Our and g may include p to
comply with such laws and regulaums

= Qur izati and gt include forum selection clauses, which could discourage claims or limit
stockholders’ ability to rnake a clalm against us, our directors, officers, other employees or stockholders.

= Wedo not anticipate paying any cash dividends for the foreseeable future.
= Qur parent company will qualify as an “emerging growth company” within the meaning of the Securities Act, and if it

takes ge of certain from to ging growth it
«could make our ities less toi and ma*,I make it more difficult to compare our perfermance to
the of other public
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