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Disclaimer | Mrron
| TECHNOLOGIES
This invesior presantation (the “presentabon”) is for iInfermational purposes oaly and does offer 1o seil, a ﬂmmrwwaammmuymw«mnw
nmmu@smmwmnrmuuﬁMTWﬁm]uumwuan,ofm spective afliates. The b baen prapared b sddit partied in making their own evalualion
with respRct to @ petental busingss combination betwaen GSAH and Minan (the “Business Combination”). and for no othay purpese.
mamnﬁmamﬂnmb&dordcumerﬂmkwﬁ«ﬂjalandmnbommmdhsmmm In additeon, this presentation is inended soledy for irvesion that are, and by proceeding io participaie in this
presantation you confirm that you ane, buyers or i ians that are dited tors (as such terms are defined under the nues of the U5, Securities and Exchange Commission {the "SEC™))
This presentation shall nal constitule a solicitation of a proxy, consent or authorization with nespect to any i of e Busi o, This ion shall also not an offer o sell or the
wmmummmmmymmmmmmmumu wwmuwmumm nmywmhmme«w Salcilaton of sale would be unlawiul pros 1o the
under the lawes of any such juri

oF warranty, exp impiied, saﬂhugumprsAHdemmmmmmam_mmdummdmmwm

umummmmuawﬁm Bftliates, of any oihed pArSoN, 85 o tha this pe oF Ay ather writken, oral of other

i mudemul.ablumlnypmynhmmn(n:enluahmdmmnenowlrnumwmmmm«lmmmwsmwwmymwmhmwm
mmwhurm CMisSInNG of Missialemants, naghgent or othersise, relating tharelc. Thes presantation does nat purper ta contain all of the infarmation Shat may be required 1o evaluate a possbile
inwesiment decision with respect io GSAH, and does not constitute investment, tax or legal advice. Mrwmmmmwmtm|mmmnmmmnmmqnmmm;
subject to change, WIWWWWN!HMMU GEAH and Mrion disclaim any duty % update in this pr N, Any and and trade names refamed to in this presentation
e U pregary of ther respective owners
Forward-locking statements

This presentation conlains “fensard-looking stalements” within ihe meaning of the L1.5. Privale Secuilies Ligation Relorm Act of 1895, mewmammm mmmmmmu

elﬁmhdhﬂmkumipﬂdm’rmml Mmmmumdmmen the timing of the their walue of the combined
Combinaton, 3 he coMpany’s mmhmwm mmmmmmmmm plans and
ornmnpemamﬁrnlmqmmn m.ndingnmeymmbpemlnugenam isitions and the potent Combinaticn. Such statements an be idenbfied by te fact that they do nok relate strictly

e higlorical o current tacts. When used in this presantation, words such as “pro forma,” "anlicipate,” believe.” ‘continie.” ‘eould " “estimale.” "expedd,” “intand,” “may.” “might,” “plan,” “possible.” ‘polenbal” “pradict

“shouid]” “shrive,” “would” ard sifilar expresssons may idenbfy farwand.looking statements, but the abrsence of hise words does not mean tat a staterent is not forward-looking. When GSAH o Mirion decuss ther strategies
or plans, including a5 they relate e the Business Combnation, they are v and forwand s, Such stalements are based on the belels of, a5 well as assumpdons made by and information
curmently avalable i, GHAHS and Mifion's managermnt

These ferwand-iooking Stabemants imvoive signficant risk and unceriain®es that could cause the actual results 1o differ maten ally from the expecied resulls, Most of these factors an outside GEAH's and Mrion's controd and ane
muhmrmmm,amma.mm mmmnmhmmsm»wumwwumu T GSAH doed nol comphats (v Busneds Combinalion, Ay olhes inal
lbusiness combination; {2) satisiacson or waiver (f applicable) of the conditions to the Business Combenation, including with respect 1o the appraval of the siockhoiders of GSAM: (3) the ability 1o maintain e listing of the
wmmmwummmmvmmmmmmmm-wmmmmpﬁlmm 15) the rigk that tha Business Combinalion disrupls curment plans and operations of GSAH of Miion as a
mesult of f the herein: {5) the ability o recognize the anticipated benefts of the Business Combination, which may be affected by, among other things, competitian,
ihe ablity of the hy\m Mpﬂﬂuw rnm\ahmmnmmmmammmmegmmkwaummmmmmummmmm
() changes in L larws oo r and del adverss conditior ined in, whmﬁny!nubﬂnm.ymgﬁmwmrmhmphnmm I [+ ien; (9) the 2
MMmlmmwwmnﬂmemh busingss, andlor compelilive factors; (10) the culcome of By legal g5 thal may be r GEAH, Merion or any of thei respective
direcioes or officers following the announcement of the Business Combination; (11) the failure to realize pra fonma and proj results. and underyi i imsluding with respect 1o estimaled stockbalder
redempiions and purchase price and other adjusiments; (12) future global, regional o local poliical, marked and secial cond itions, inchuding due o the COVID- Wm and (13) ather risks and uncertanties included in the
Risk Factors &l the end of tis presantation, GEAH's final prospectus relating o its initial public offeing dated June 29, 2020 filed with the SEC under the heading “Risk Factors,” and other documents GEAH fied, or will fils,
with the SEC, available at www sec gov.

Wou are caulicned nol 1o place undue freliance upon any forwand-looking stalements. Forward-looking stabeménts included n ths presentabion speak only a3 of the dale of this presentabon Nether GSAH nor Miron undenakes
any obiigation i update its forward-logking statements. lo reflect events or circumssances after the date hereal 2




Disclaimer Rkl
Industry and Market Data
I thies préseratan, we rely of and refer 10 informalion and slatslics i i which Manicn competes and oller industny dala. We oblained this mformalion and slatisbes fron thind -party
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COMpielanass.

Use of Projections
Thiss presentation contains projected financial information. Meither GSAH'S nor Mirion's independert audilors have studied, reviewed, compiled of Mamwmm:whwpthmwau
thesr inclusion in this preseniation, and accerdingly. neither of them expressed an apinion or provided any ather ferm of Assurance with respect Thereta for the purpose of this

astmates
uncertainties that oould cause achual resulis o differ manerially ined in the prospective financial information. Proj are in due o of tacion cutside of GEAH's or Mirion's control.
Accordingty. munmmmunﬂlﬂmmwmmnlmumdf\nmmﬁununuofesmﬁ Mwimmampmymmawmmmmmmmmmmﬂumm
financial & . Inchusion of the prospeciive Snancal information n this p 1ol no be reg; a5 a represenialion by any person that the resulls contaned in the

wmumwwhm

Hon-GAAP Financial Matters

This presentation inciudes certain non-GAAP financial measures, inciuding Adjusted Revenue, Adusted EBITDA, Adjustod EBITDA Less Mamtenance CapEx, Retum on inwested Capital and Free Cash Flow Conversion, that
are not with generaly |nmmamrﬁw:ammmuuﬂmtmmawmummwmwmmmmmwmuwm
GSMMMmmhundMMﬂmmlmMmmmhmmunr M CNgoing i iks and trerkds. Th naGAA P

Names shoukd nol be considared in malabion from, of &8 an , financial mswmmmmmmmmmmmwmuw
reconciliations beginning on slide 24 for a iptien of thess AAE finamcial recarciliations of such rx AP firancial 1o the mast comp: GAAP amounts. Addiicnally, to the exient that
forward-hocking non-GUAAR financial measures are provided, ey are presented on 8 non-GAAR basis withoul recanciliations of such forward-looking non-GAAP measunes due 1o the inhanent dificulty in progecting and
quanshying he various adusting items necessary for such reconciliatics that have not yet sceured, are oul of GSAH's and Mirier's contrel or cannal be reasonably predicied.

Trademarks
This presentation centaing rademarks, sanvice marks, frade names and copyrights of GSAH, Mirien and other companies, which are the proparty of their respective owners,



Today’s Presenters

MIRION

THCHNOLAGIES

Thomas Logan
Founder and CEO of Mirion

Brian Schopfer
Chief Financial Officer of Mirion

e O

Larry Kingsley
Former CEO of Pall | IDEX

Tom Knott
Chief Executive Officer of GSAH I

B

Will remain as Chief Executive Officer
and serve on Board of Directors

Created Mirion in 2005
Former CEQ of Global Dosimetry
Solutions.

Previously served as President of BAF
Energy, CFO of E-M Solutions, and CFO
of BVP Inc

Held senior finance leadership positions
at Chevron

Former Chairman for the Association for
Finance Professionals

Former Director of Piper Aircraft
Corporation

Holds an undergraduate degres in

Applied Ezonomics and Marketing and
an MBA from Carnll Univarsity

Will remain as Chief Financial Officer
Jeined Mirion in 2016

Praviousty served as the Senior VP of
Business Transformation at Mirion,

* [Expected 1o become Executive

Chairman of Mirion
Rencwned diversified indusirial
exacutive

= Served as Chaisman and CEO of Pall

and as Chai President

G

where he led the egration ;

of Canbaea and CEC of IDEX Corporation
Held various pesitions at Danaher

Held senior finance leadership pesitions Corporabon from 1995 to 2004

at Dover Corporation, SunEdison and Cimrenitly sérvas on v Boards of

Joum Yoo Groups PLC IDEXX, Polaris and Rockwell Automation
and as an Advisory Diractor to Berkshire

Huoilds an undergraduate degree in Partners

Finance and Marketing from the

Unsiversity of Pittsburgh * Helids an undergraduate degree in

Industrial Engineering and Management
from Clarkson University and an MBA
from the College of Willlam and Mary

Serves a3 CEQ, CFO, Secretary and
Director of GSAH Il

Head of Permanent Capstal Strategies in
the Asset Management Division of
Gokdman Sachs since March 2018

Led all aspects of Goldman Sachs' co-
sponsorship of GSAH | from IPO in June
2018 o its marger with Vertiv in
February 2020

= Holds an undengraduate degraa in

History and a Masters in Management
from Wake Forest Unsversity



Why We Believe Mirion is a Good Investment il

@ WELL POSITIONED | UPSIDE POTENTIAL f 7\ COMPELLING RISK REWARD

+ The global leader in ionizing radiation + Solid short and long-term organic growth = Well-structured transaction

detection and measurement technologies outlook = Healthy pro-forma balance sheet
+ History of innovation, market outgrowth and + Attractive underlying market growth = Attractive discount vs. peers

successful MEA + Targeting 1-2% market outgrowth = Highly predictable and recession resistant
+ Large, attractive and diverse TAM with + Multiple short and medium-term tailwinds platform

multiple paths to expand
+ Increasing exposure to the secularly
growing medical sector
+ De-risked exposure to the ultralong cycle
nuclear power sector
+ Multiple direct adjacencies
High incremental margins and asset-lite

- Attractive acquisition landscape Attractive end-market growth

« Successful track record and significant Haz grown and maintained/expanded
pipaline margins through recessions and COVID

Over 70% of sales are mission critical and
recurring
- Strong free cash flow conversion

= Deleveraging to boost FCF conversion

= Supportive balance sheet and cash flow
« Significant potential for margin expansion
+ 300-500bps of near and long-term margin

business model o kel d_ru.-en by: ) - Further improvement from optimization of
+ High barriers to entry + Acoretive praduct mix working capital and tax recrganization
+ Strong product leadership and brand equity = Pricing / Portfalio « Strong acquisition pipeline
+ Diverse and durable customer relationships + GéAleverage + Well-noned acquisition playbook
+ Best-in-class management team with long + Mirion Business System — demonstrated + Proven track record of value creating M&A
tenured founder CEQ in Tom Logan continuous improvement - still early innings

n



Mirion — The Global Leader in lonizing Radiation Detection and il
Measurement Technologies

Driving further growth by expanding into attractive medical markets with heightened growth opportunities

Adj. Revenue Adj. EBITDA Margin Employees Customers End Market Growth Global Reach
£689mm* ~25%" 2,500+ 50+ year customer 4-6%7

relationships
Adj. Revenue by End Market' Adj. Revenue by Geography’
Mission-Critical Applications The Global Leader High Barriers to Entry Diverse with 50+ Year Relationships

Ad]. Revenue by Customer?

Diversifed Top 5
industriai Cll.n:r Asia :5% Qthar Replacement & Customers
% 21% R, Ianignance 2%
g ¢
Narth
Mndical/ Amenca ”‘9!9‘“0
'sta 45%
Euupe ‘A 4
Recurting T4 A fnar
Nucn:.:r ol B I ecuming: | Cusiomers
BOVICEE - I 720, [ To%
L i

19%

hiode: For @ reconcoliaton of Adusied Revence avd Adusies EBITOW o (e most grealy compantie SA4P measwres, pease ser pages 34 and 1S in it Adoitionsd’ Financied infmation secnon of fis prasendasion
e on FYI001E pro formi B sdiaatins. | Maprasents CYI030 19 Y2008, T Sased o FYZ030 fro farma for acquistions. ¥ Defined as sk wilh § delie! cusiomis b and pradcliti purthasing cycls biied o rplicemanl ind cndenascs &3 mill it anrl mcuming
ECE FaE. * PaTantages may nof sum io TO0N dup fo maunding i}



Overview of Mirion Offerings il
Nuclear Power Products & Services | Labs & Research | Civil / Defense

MNuclear Power Products & Services |; of FY2020 Adj. Revenue)

Passive & active 40-80 years
dosimetry solutions

P

Surveillance &
imaging systems.

Civil / Defense (6% of FY2020 Adj. Revenue)’

ROS-100P

*. Radiation Detection

Syslem

Military Dosimetry

MBD-2 Military
Battiefield Dosimeter

I SORT

Souros: M data, Gl Carmmuating Fem. ¥ Oxber-4nd markets ol SYomn o DD pafsce of MEF, Commaveiel, ndUsiial g Ercrimentar B, v ropeysant 1% of EYD0AG). Favenia, 7




Overview of Mirion Offerings (Continued) il
Nuclear Medicine & Dosimetry

Nuchear Me etry (: F¥2020 Adj. R

Radiation Therapy Hardware Radiation Therapy Software

Software platform for

Arrays for Water tank for : : Lasers to align linacito
machine and commissioning, D::za::;d;:zyi's patient or QA device J
patient QA dosimetry g

Phantoms® for machine
and patient QA

Personal dosimeters

e measure the total amount of
radiation a person is exposed
d to over time, so that
.— exposure can be monitored

and limited
Hospitals Clinies { Urgent

o i:fii ;jlj

Veterinary
Deantal Offices
Soumce: Mircn dats, Gl Corsut Care Centers Offices

trg Fim
7 AT B BCOAMINEAS (B0 RV T IR0 13 Smice, | PTISOIOME 5% DASHT HATOMEN COMCTE SN0 8 S0 PATSAINT A 0T Dagrosti (DN Smaging modestes woluding CT scans. LAressund. Mameography, SgRans resonance Jmaging. an mos. B




Mirion is a Resilient Performer sulebipioks

End Market Mix Has Diversified Over Time

Long-Term Topline and Profitability Performance Trend'

+4%, 2005-2021 Organic CAGR

Period Glabal Financial Crisis 2015 Mini-Recession COVID-19
CAGR: +10% | +11% +7% | #7T% 4% | +6%
Organic | Total Saxi 5899 s723

Curren
(shown on a Py

Evolution of Sales Mix by End Market

Mirian farmed through merger of Organically strengthened a leading Transformational acquisition of Leverage expertise in ionization
synOdys, Global Dosimetry Solutions platform built upon expartise in Canberra in 2016 created technology and unique Mirion platform
and 1IST ionization technology unprecedented global platform with a 1o continue to gain share and expand

broad portfolio of offerings into medical and life sciences markets

B Nuclear W Medical W Cther
imins excheing reects of £ Y319 - FY2022 raflects dcfustod Fvanue and EBITOA astimares asshiding ipacts of FX. For s reconciation of Acfusted fevenus 1)
acion of o pressilation ¥ picied by M pul-formard of aie-fime sravius sslaled 1 e Fusuatema incident | FYZ01 T sepresints frx! facal piar Kallowing Canters

Sourse: Managomend astinedes. " FYI005 - FYI0TE rllects m mugamani Ajusiod Ravence and EBT]
Tparaie GAAP e, phease duna g 4 Adcfil Pivancial iarmal
SCQUIBRION whech dRART daks! Ad). ERVTIMA mapin 38 & AHHA ik CanbaTa Drovitabaty pricr 1o I'!W"




Key Investment Highlights il

o Strong, resilient business model with strong organic growth

10



Large, Stable and Growing Markets il
Attractive and Diverse End Markets

Market ecasted % of

End Market Sizal 2 Sales?

Key Growth Drivers

Increased global regulatory standards and strong emerging market growth
Increased focus on healthcare personal safety

MedicaliLab dosimetry growth supported by demographicsicancer incidence, increased
1% number of healthcare professionals, penetration of radiation therapy/diagnostics and pricing

Medical RT QA growth driven by demographics, ROW penetration of RT QA, software

Medical ~51.4 5-T% 33%

ol
:

Labs

Healthcare adoption for administrative and labor efficiencies and pricing
Sublotal ~$1.6 4-T% 44% : 3 ! :
+ Lab growth aided by stricter environmental regulation and increased D&D activity
A Diversified 07 a.5% 7% « Accelerating replacement cycle for multi-year military contracts
al &°  Industrial + Increasing demand for multiple new products in military dosimetry and homeland security
+ Global emission targets driving increased support for nuclear
= New builds expected to overtake plant shutdowns
ﬁ Nuclear -52.0 2.4% 39%  Predictable and consistent replacement cycle
S + Incremental growth daven by D&D activty and siricter environmental regulations
+ Technology is embedded and significant visibility into pipeline and revenue opportunity
makes for a more predictable business
Total ~$4.3 4 - 8% 100%

Mirion targets 100 - 200bps+ of annual market outgrowth

Source’ ddanagerrend satrmates. Gicta Comuting Frm
! dariond pirw maprasenis £Y2000 markel s in § billons. ¥ Represety CY2000 4o CY2006 ¥ Based on PR FYEEIE
Mot N TR B B8 POUUTIS  BRES 10 1) e e D, 21 NROOTVTRSSANIY & CRCOMBTINSIN B0 3 i Dol TN 1"



A Leading Global Position in Served Markets

Focus is a Competitive Advantage

MIRION

THCHNOLAGIES

cstmatea shae

=

eavener  M[WRN  Temwe  AMNTEK @QIORTVE  guoum MR
Medical L v v’ v
Labs v v v v
Defense | Civil v v v v v
Nuclear AN v v v V'
"21E Revenue $689mm? ~$14010 $180mm  ~$135t0 $170mm ~$180 to $200mm ~$80 to $100mm ~$5 to $100mm
‘Z1E Adj. EBITDA? 24 -26% 30 = 34% 28-32% 22— 6% HA 10 - 40%
Product Range Broad Mixed Mixed Narrew Mareow Narrow
Pure Play Yes Mo No ha No Mized
Primary Sales Channel Mixed Distribution Distribution Distribution Distribution Mixed

Mirion holds #1 shara in 14 of 17 categories

Sounce’ etz salmatns putk fings and predentatons. 85 eatmates

ol Biirion shown as pro forma Jar FYE0ET ending June 33 ' includss General Adomics. A, LAS.
MBSl Fnancial IOTRNIN ST OF N Dresentan0n. | ReOI paniM GOmpaty

' Balic Soentfic. Someaer
oesigEng o Thadms Fisivir Soenniic,

? BmBocty FYZ021 Adfusfed Rirveous. For a seconciiston of Adisied Revenue i e mosf dreclly compassiile SALP mpasures. passe sos page 34 in fe
ATtk D T IR PR LA
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High Recurring Revenue Mix Resilient in Economic Downturns MIRION
Over 70% of Revenue Is Generated from Replacement, Maintenance or Recurring Service

Revenue Mix by Recurrence

Other ) Replacement & Maintenance

Medical / Labs
Spending is non-discretionary and resilient

+ Civil, defense and research spending is relatively
less volatile with most sales to replace aging installed
base

+ Defense driven primarily by perceived threat levels AQIRg popukiions and N1reaamg mncos

incidence are tailwinds

«  International business growing dué 10 incréased

Projects government healthcare spending

= Majority of project revenues for next S years

. Nugclear
already in backlog s

= Mission critical: safety and regulatory driven
replacement and maintenance cycle across a
largs, global installed base

= Minion uniguely positioned to benafit from
nuclear power plant new build projects given its
incumbency / market leading position 2 3 .
« Baseload power is stable and growing over time

Di ified Industrial

Mon-discretionary, mission critical replacement
products for civil, defense and other

Recurring Services

= Senice contracts are typically 1-5 years

= Dirivan by praduct criticality, technical expertise and customer
proximity

= Externalization of services is a growing trend

72% of Mirion’s revenue is recurring’

Noada: Metiacti Fr2031 Aquted Rirsoos. Por & séconcilation of o o sl

2y ey CAAR rraaure, i di Pl 34 in M Additicnal Finaecal information ssction of i prissnfalion. Percentiged o3 ol sum R 1009 dus ki rounding, | Defioed as
BN W I DT AT S T TR0, PTRARNT CYTH 35 WO¥ 35 SV ITIN BCE B b



Long-Standing Customer Relationships il
Average Tenure and Breadth of Relationships Evidence Mirion's Leading Position

= Highly diversified customer base with the top 5 customers

Macbrassct

o
/
[ L] centandCinc ;ﬁ? Meriian frstth

QPHARVARD

representing 21% of total sales in FY 2020 f':
« Customers span a wide array of industries and veriicals = ‘?E}-‘r;p""_ MEKESSON () ms=—— @11raimes I:VETBQE
= enure;
- Winni Il markets with key pl 2 -
inning across all markets with key players £ f:gﬂgm?ﬂl o, ¥ ~15 years
+ Deep relatienships with key customers spanning multiple decades g ° r‘w : 1
o Newhork, I

Top 5
Customers
stom Heemex  Mech. pverage
tenure:

Diversified

o
T
5
]
=
b=
o=

FLUOR. & Thoiim e

p.
e

b

oo ~ Average
auecTease 2 0 @: [ENSIZZ50 « tenure:

b e ~40 years

. PSEG
& & SeDF @mmwu 0_,,_ Y.

Fiae: Fleiecis TR0 Adumied Firvscurs, For i eccrscilalion of AdVeted Fivvens o v aoes diecly ovparaiie GANP mesesurs. pleewe res page B4 n e Aol Fiusciel iirmalisn secie o e Fresectation 14

Other
Customers
9%

MNuclear Power




Opportunities: Multiple Paths to Outgrow the Market AN

tl' Organic Outgrowth Drivers Inorganic Value Creation

+ |mproved focus on strategic pricing = Significant opportunity for bolt-on M&A
» Refocused R&D and accelerated NPI rate -~ High technological leverage spanning vertical markets

« Software growth and deployed sensor digitalization - Fragmented industry

« Improved mix with Medical at ~33% with plans to be >50% — Strong existing pipeline of potential targets
within three years
- Product extensions / adjacencies

s “Network effect” with customers as M&A expands the product
offering » Track record of execution and integration

o Multiple nuclear power plant new build upsides not yet = Supportive balance sheet post close
included in plan

Opportunities as Pure-Play Competitor Established Acquisition Process

15



Opportunities: Multiple Paths for Continued Margin Expansion MIRION
and High FCF

Margin Expansion Strong Free Cash Flow

+ Portfolio: margin accretive growth in medical, dosimetry + |Improved balance sheet (post-close net leverage at ~3x)
services and software

« Growth and margin expansion
* 50-60% contribution margins

o = Low capital expenditure needs
s Efficiencies in R&D and product management

« Opportunities to improve working capital efficienc
+ Pricing and commercial excellence w P | cap y

« Supply chain optimization » Opportunities for tax optimization

s Continued progression of Mirion operating system * Declining adjustments

500+ bps of Margin Expansion Opportunity Capital Deployment Upside

16



Summary Pro Forma Historical & Projected Financials ki
Attractive Growth Profile | June 30 FYE

Historical & Projected Adj. Revenue ($mm) & % Growth Historical & Projected Adj. EBITDA ($mm) & % Margin

36505

[ oepeesems puotic company
coats impact on Ay EBITDA!
Node: Az corsland PR Fiacal pear snded Jor 30 3078-2001 atxrem pro Korma R acqustions. For a reconcliefion of Adualed Bevine, Adioded EBITDA and Cadh Cormmeaion & S mos’ dinclly companable GAAR msaared, phiise sow pages 24-J8 i Se Addibond

o saction o ¥ ¥ Rapewaarty A, EBITIA buen of prigectind pubds: oMy oafy of §1.3mm, 59, 5mm, and 57 Sv i J0QAE. JZIE. and 0206 vy, | Represants A EBTDM Joss Mairdanance Capkn dhviced by Ad EBITDA w7




Appropriate Capital Structure at Close Provides Increased MIRION
Flexibility with Opportunities for Further Improvement

Illustrative Pro Forma Capitalization® Net Leverage Based on FY2021E Adjusted EBITDA

Dabt Interest Rates
Existing $#0mm Revolving Gredit Facility - < L+4000%
USD First Lien Term Loan 785 - L+4.000%
EUR First Lien Term Loan* 151 - E+4250% ~3.0x
hiw $90mm Revolving Credit Facliity : - L+3.000%
Maw First Lien Term Loan - 70 L +3.000%
Othar Dahbl® 22 =

Total Debt §938 $570

LTH June 2021 Forecast Adj, EBITDA s 172

Total Gross Debt [ Adj, EBITDA 54x ~33x

Total Met Debt / Adj, EBITDA 48x ~30x

Curmant Natl Levarags Pro Forma Met Laverage
5 Ay

= Transaction alicws Minon to optimize capial structune follwing 15+ yesrs under private edquity swnership
Assumes partial use of FIFE proceeds and SPAC cash in frust to repay oulstanding debt
Assumes re-financing or mew debl in a temm loan (L+3.0%)% replaces undrawn RCF for ongoing liquidty purposes

+  Company inlends to secure $830mm of committed financing which will provide first lien debt of $570mm with the $260mm batance 1o
Gt in th event of redemptions

The Company may choase 1o retain a higher amount of first ken debt and put mone cash on pro forma balance sheet to suppont MEA
activities or other ganeral corporate pPUPoses, ASsuming no redemplions, it expects 1o maintain pro forma LT net leverage of ~3.0x
-+ Lower debl service and interes! expense requirements provie Nexibility 10 deploy Cash 10wants areas of growin

-



We Believe Valuation is Attractive sulebipioks

CY2021 EV / Adj. EBITDA

Attractive valuation and significant NIx 300 Median: 25.1 x

discouni fo peers 20.6x ik 236w
l l l l I -

wmRE0e  CHalma PR (3 v [EZ IBEX

E

= Experienced management team

CY2022 EV / Adj. EBITDA

with a strong track record of

execution 1 Median: 211 x
200x 286 x

255x
21.3x 210x 0.4 x 19.8 %
| . .___l_______l______-.qisx

wernem oo & Halma ____ e [ER PR

* Potential for additional value
creation driven by:

= Organic and inorganic growth
= Continued margin expansion

= Focus on free cash flow

e

I

Souete, Moo dats boos sainigerent sdtimafes, P dala spasents 1S5S mixias eifmate i of 11-Jun 3000 Bloceteny make! dafa ad of 11-Ar-3031
Nty TospctiTe lects FLIS Joguisiion For § canciiation of Aguistey EBITDA in this preseniation &3 e mos SRecty comparsbly (AP TRBnrss. s 59 Dage I It e AkStional IGnancisl information Sscion of Sve [ressmiation 19



Why We Believe Mirion is a Good Investment il

@ WELL POSITIONED | UPSIDE POTENTIAL f 7\ COMPELLING RISK REWARD

+ The global leader in ionizing radiation + Solid short and long-term organic growth = Well-structured transaction

detection and measurement technologies outlook = Healthy pro-forma balance sheet
+ History of innovation, market outgrowth and + Attractive underlying market growth = Attractive discount vs. peers

successful MEA + Targeting 1-2% market outgrowth = Highly predictable and recession resistant
+ Large, attractive and diverse TAM with + Multiple short and medium-term tailwinds platform

multiple paths to expand
+ Increasing exposure to the secularly
growing medical sector
+ De-risked exposure to the ultralong cycle
nuclear power sector
+ Multiple direct adjacencies
High incremental margins and asset-lite

- Attractive acquisition landscape Attractive end-market growth

« Successful track record and significant Haz grown and maintained/expanded
pipaline margins through recessions and COVID

Over 70% of sales are mission critical and
recurring
- Strong free cash flow conversion

= Deleveraging to boost FCF conversion

= Supportive balance sheet and cash flow
« Significant potential for margin expansion
+ 300-500bps of near and long-term margin

business model o kel d_ru.-en by: ) - Further improvement from optimization of
+ High barriers to entry + Acoretive praduct mix working capital and tax recrganization
+ Strong product leadership and brand equity = Pricing / Portfalio « Strong acquisition pipeline
+ Diverse and durable customer relationships + GéAleverage + Well-noned acquisition playbook
+ Best-in-class management team with long + Mirion Business System — demonstrated + Proven track record of value creating M&A
tenured founder CEQ in Tom Logan continuous improvement - still early innings
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Transaction Overview sulebipioks

Terms of Transa

ion and Timing

= G5 Acquisition Holdings Corp |l ("GSAH I") proposes to enter into a business combination with the ulimate parent company of Mirion Technalogies,
Ime,

= Follewing the business combination, GSAH Il will be renamed Miron Technolegies

«  Expected to close after the receipt of shareholder approval and regulatory approvals (currently estimated to occur in the third or fourth quaner of
CYa021)

Transaction
Structure

«  Transaction valued at a pro-forma enterprise value of approcamately $2.96 billion (13.3x CY2022E Adj. EBITDA of $192 million)*

= Transaction expected lo be funded through a combination of $750 millien cash held in trust and $800 millien of PIPE proceeds, Goldman Sachs.
intends to anchor the PIPE with a $200mm commitment®

- Proforma net leverage of ~3.0x* based on FY2021E Adj. EBITDA of $172 million
= Company ntends 1o secure committed debt financing in suppon of the transaction

Capital Structure

= In the transaction, management shareholders are expected to roll ~$90mm of existing comman equity stake and other Mirion shareholders are
expected (o roll $300mm of existing equity stake, subject to an option of Goldman Sachs to purchase up to $125mm to the extent that its equity
backstop is undrawn. In aggregate, current Mirion shareholders will own ~19% of the combined business at closing

Change to +  Cash consideration of $1.3bn to previous owners
Shareholder + Public equity holders of GSAH |1 are expected to own ~37% of the combined business at closing
Qemership = PIPE Invastors are expected to own ~44% of the combined business at clasing
= Due to its fully deferred promote, at closing the Sponsors are expected to own 0% of the combined business?
Sponsor shares will be subject to a 1 year equity lock-up, terminated only under cerain condiions®

g o
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Proposed Transaction Terms

ansaction Overview & Valuation

MIRION

SPAC Cash in Tiust &750 Cash 10 Existing Shareholdens 51,310
PIPE Capital 900 Dbt Paydawn® 912
Dbt Financing' 570 Estimated Transaction Costs &0
Cash on Balance Sheat? 112 Cash o Balance Sheet 50
Total $2,332 Total §2,332

Value ($mm)

Pro Forma Ownership4

Pro Forma Shares Outstanding (mm ) 2040
%) Shara Price $10.00
Equity Value at Listing $2,040
{+} Pro Forma Net Debt 520
Enterprise Value at Listing $2,560
CY22E Adjusted EBITDA ($182) 13.3x
Het Debt | LTM Adjusted EBITDA ($172) =3.0x

Existing Shareholders.
181%

GSAH Il Public
36.B%

g

GEAH Il Founders

PIPE Investors
44 1%




Non-GAAP Reconciliation M| RION
Adjusted Revenue | June 30 FYE

($ in millions) FY2018 FY2019 2 FY2021 Fyzao22 FY2023

Revenue (GAAP, as reported) 5 4441 §4401 54781 § 616.6 $T158 57619
{+) Deferred Revenue Purchase Accounting Adjustments. 0.6 - 0.2 8.0 6.8 -
{+) Pro Forma Adjustments from Acguisitions. 159.0 171.3 1487 60.0 - -
(+) FX Impact 5.4 15.5 224 4.0 - -
Adjusted Revenue $ 609.1 $626.9 § 650.5 § 688.7 §$72286 §$761.9

Pro Forma Adjustments from Acquisitions

Medical Acquisitions’ 51441 51576 51456 $60.0 = =
Industrial Technology Acquisitions® 14.9 13.7 4.1 - - -
Total Pro Forma Adjustments from Acquisitions % 159.0 $1713 §149.7 $ 60.0 §0.0 $0.0

Pa” Financisls g0
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Non-GAAP Reconciliation M | MIRION
Adjusted EBITDA | June 30 FYE

(% in millions) FY2018 FY2019 FY20z0 FY2021 FY2022 FY2023
Met Income (GAAP, as reported) 5(103.4) $(122.0) $(119.1) $(146.9) $37.0 $827
Minority Interest (0.3) (0.0} 0.0 (0.0} - -
Income Taxes (36.8) (4.2) (5.5) (10.3) 130 291
Other (Income) / Expense 1.6 1.9 (1.0} 10.3) - -
Lass on Debt Extinguishment . 128 - - - -
FX (Gain) / Loss 53 (3.2) (0.6) 16.3 - -
Met Interest Expense’ 1289 1435 149.2 165.5 171 15.4
Amartization of Acquired Intangibles 598 5310 50.6 608 625 55.1
Depreciation 17.2 16.5 17.9 216 21.3 15.1
Stock Based Compensation 0.2 0.1 0.2 02 - -
Other Non-Operating Costs. 322 128 215 36.3 209 10.3
Sun Nuclear Deferred Revenue Purchase Price Accounting £ - - 80 6.8 -
Other Adjustments (1.8) 0.2 1.4 0.3 0.0 (2.6)
Adjusted EBITDA (Before Pro Forma Adjustment) §103.0 $111.3 § 1146 §151.5 $178.7 $ 205.1
Pro Forma Adjustments from Acquisitions 281 30.5 311 20.9 - -
Adjusted EBITDA $ 1314 $141.8 §145.8 $172.4 $178.7 $ 205.1
Pro Forma Adjustments from Acquisitions

Medical Acquisitions® §222 5242 §26.3 §19.2 - -
Industrial Technology Acquisitions® 35 a5 0.5 0.0 - -
FX Impact from Acquisitions 2.4 2.8 4.3 1.7 - -

Total Pro Forma Adjustments from Acquisitions § 2841 5 305 $ 311 $ 209 $ 0.0 $00
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Non-GAAP Reconciliation M| RION

Free Cash Flow Conversion

($ in millions) FY2018 FY2019 FY2020 FY2021 FY2022 FY2023
Adjusted EBITDA $103.0 $111.3 §$1146 §151.5 J1787 52051

(-) Maintenance CapEx (4.9) (4.9) (7.6) (6.5) (10.3) (9.4)
Adj. EBITDA Less

Maintenance CapEx $981 $1063 $107.0 $1450 $1684 $1957

Cash Conversion 95.3% 956% 934% 957% 943% 954%
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+ W have incured operaing losses in the past and expect [ incur operating losses in the fuiue.
Cur financial performarce mary be varable.

1w e unable nmmmwmmnmvl-wmwmmmmm
favorably in T market, we may be unabie 10 atiact of elan cusiomens.
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eSS
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Risk Factors oy | o
B Legal and Reguiatny Risks [Cont'd)
+  Faiure o o protect our or cthar Z ian o cisclonune of - mwmmmmummmmmmmemu-mw
«could matenally y affe Bussinaas, and financial condition. of United Kingdom and the

Cur Sufiare suscess is dependent on our abiity o netain key personne, inchiding our executve officens, and atiract
personrel. If we lose e seraces of thess indvaduals. or are unable 1o atiract new ke, our business wil
affecied.

qualified
be matecally and
i rrcarvier peoklams, er if pur
4 standards, we may be requined to
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2l or part of owe

= Cur customens’ localzation requirements, in parsoular in China, Inda and South Korea, could matesially and
Ddvirsaly BCL GUT Buinad.
Cur operations, and the operatons of cur supplers, -of cusfomers, could be subject fo natural and

dastributons or
manmade daasters and offwr busineis daruptons, which could materially and sdversely aflect cur bussness and
nCrease our epenses

Lagal and Reguiaters Risks

‘W are subyest t0, or may otherwise be impacied by, a vanety of federal siate, local and foreign loes and regulstory
regines. FRlUN 10 COMElY With SUCH e and NeGUIBSONS COURY SUDSCT US 10, AMGng clthal things, penaitis and
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othersise mpact us, drectly or indirectly, in a manner that has. a matenal and adverse efect on our business.

* W and cur customen operate in highly reguisted industries St requine us and them 1o obtain, and comply with,
federni, sinte, local and doreign governmrent permits and approvals.

+  Changes in industry stardards and govemmental regulstions may increase our sxpenses o reduce demand for our
Products of services,

= W are subject o risks relstesd to legal claims and peocaedings fled by or sgainst us, and sdveres cutcomes in these
NS May matenaly R our BUsness.

= The Securities and Exchange Commission ("SEC”) has recently
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Legal and Requiatory Bisks (Cont'd}
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* Upan of the Business . o pamnl comeany will be a holding company. & principsl assel
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